











~ |HESPECTATOR 


THE BUSINESS PAPER OF INSURANCE 


DIVISION OF UNITED BUSINESS PUBLISHERS, INC, 











Volume CXXVII . Single Copies 25 Cents 
bn ray te New York and Chicago, Thursday, December 3, 1931 Two Gettare Yoarty 
ae 



































Features This Week 


q The Power of Suretyship 


The Outstanding Roles Played by Contract, Fidelity 
and Depository Bonds in Modern Commercial Enter- 
prises. A Picture of Their Present and Future Pos- 


sibilities. \ 


Charles C. Dominge Describes the Fire Resistive Fea- 
tures of Modern Buildings. What the Agent and In- 
spector Should Look for in Construction in the 
Interests of Sound Fire Insurance Underwriting. 


q Fireproof Construction 


Ranking Ten in Casualty Lines 
The 1930 All-American Line-up as Revealed by the 


Records. Leaders in the Fields of Automobile 
Liability, Workmen’s Compensation, Fidelity, Surety. 
Accident and Health, ete. 


@ How’s Business? 
A Forecast of December Trade Conditions as Charted 


by the Editors of Thirty-four Business Papers Affili- 
ated with the United Business Publishers, Inc. 
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Every Aitna Advertisement 
Advertises Every A‘tna-izer! 


Month by month, Atna advertisements, in leading magazines, keep 
pounding home Atna’s business-building y slogan: : 


“SEE THE ATNA-IZER IN YOUR COMMUNITY 
HE IS A MAN WORTH KNOWING.” 


25,000 AZSTNA-IZERS from Coast to Coast thus benefit in dollars and cents for their own 
pocketbooks. It pays to be an Aitna-izer! 








This is a reproduction 
of one of A-ina’s Full 
Pages for 1931 





Gor want a a Bolt — 


A WHEEL WAS LOST 
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A BOLT WAS LOS? 
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For want of Control — 


a FORTUNE WAS LOST 


Dor want of a “Wheel - 


CONTROL WAS LOST 


ue LOST ? Yes, when you realize that Jury verdicts nowadays may run even to six figures 


insurance may not be enough unless you have had the wisdom to purchase adequate limits. 


And who pays?... For want of the right kind of insurance, you may—and even the right kind of 
Your insurance 
covers you only to the amount of your policy. Additional coverage costs but a fraction more than your 
initial coverage. An Atma Combination Automobile Policy can be written with Liability and Property 
Damage limits of any amount needed to protect you against high damage awards. Protection all ways—always, 
with 25,000 ATNA-IZERS from coast to coast to give prompt emergency service wherever your car takes you 
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The Atma Casualty and Surety Company 


YOUR COMMUNITY HE §S A MAN WORTH 
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The ema wrices practically every form of 
Insurance and Fidelity and Surety Bonds 
The Ana is the frst multiple line insur 
ance organization im America to pay 
its poheyholders owe billves dollars 


to 





The Atna Casualty & Surety Company 
The Atna Life Insurance Company 


The Automobile Insurance Company 


The Acne Life Insurance Company 

The Automobile Insurance Company 

The Standard Fire Insurance Company 
of Hartford, Coan. 








The Atna Casualty & Surety Company, Hartford, Conn. 
0 I would like a free ng of Atna’s booklet on the new 
Automobile Financial Responsibility Laws. 
CO I am interested in an Aitna connection. 
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This Week : 





@ The power of modern suretyship is reflected 
in every enterprise both great and small. The 
year 1931 has made contract, fidelity and de- 
pository bonds predominant, and the year 1932 
promises no let down. A picture of present 
surety possibilities is presented on page 4 by 
Bob Monaghan. 


@ The “White Fireman” whispers into the ear 
of present day architects and builders, and build- 
ings are erected to give strong opposition to the 
scourge of fire. Charles C. Dominge whose 
writings on the subject are widely known pre- 
sents a new angle in this issue. 


@ One of the most interesting exhibits pub- 
lished by the Spectator Company, “The Rank- 
ing Ten in Casualty, Surety and Miscellaneous 
Lines,” is to be found this week. 


Next Week: 


@ Home office salary costs vary with individual 
companies. One will have a good business de- 
partment, another records its collections effec- 
tively and still another may be economical 
throughout its entire routine. Richard Fondiller, 
of the well known actuarial firm of Woodward, 
Fondiller and Ryan, has prepared a compilation 
of salary costs in seven life insurance companies 
which will prove invaluable to executives con- 
cerned with this problem. 


@ Kenilworth H. Mathus contributes another 
of his refreshing sales articles. “Signs Along 
the Highway to Sales,” is the title of this fea- 
ture from the editor of Conmutopics. 


@ Preliminary convention reports from organi- 
zations meeting in New York for “Insurance 
Week” celebrations. Also leading develop- 
ments in the fire, life and casualty field of in- 
surance. 





Fending the Legislators 


: ITHIN a few weeks, legislatures of many States, as 
well as the National Congress, will convene. Times 


are trying. Panaceas for economic ills abound through- 
out the nation. The stage is set for the presentation of ill- 
considered and hair-brained schemes. The author of each feels 
his plan is peculiarly designed and destined to banish the cares 
and troubles of an overburdened citizenry. 


It is too much to expect that the great busi- 
ness of insurance will escape the vigilant eye of the political 
mountebank. It is beyond the powers of an ordinary mortal 
accurately to forecast the ramifications which this inspired 
guidance may take. It is certain to be restrictive. The sur- 
mise of experience foreordains measures purposed to increase 
the cost of operation and to lower the income of insurance 
companies and insurance agents. These projects will all on 
the surface be of benefit to the dear old voter. No effort will 
be made by their proponents to delve into fundamentals. From 
such a procedure their knowledge would be broadened but 
their ardor stifled. They would learn that anything detri- 
mental to the upbuilding of the insurance business in its 
soundest financial aspect would be ruinous to industry and 
commerce and take from the wage earner his strongest hope 
for the future security of his family. 


The insurance agent is a powerful force 
throughout the country. His standard of intelligence is high. 
He is unfailingly conservative. He is conceded by his neigh- 
bors to be interested in civic betterment, sound progress and 
sane legislation in all matters. Toward the laws proposed to 
regulate the insurance business, he has paramount and per- 
sonal interest. Selfish motives should prompt him to fight 
against unbalanced enactments. This is augmented by a duty 
to his business, to himself and to his clients. It is a part of the 
insurance agent’s job to know every lawmaker in his districts 
and to give him a good working knowledge of the principles 
of insurance and the requirements and necessity of soundness. 
There should not be a man who is now preparing for legisla- 
tive duty who has not been visited at least once by every in- 
surance agent in his locality. Don’t wait till some inimical 
act has been prepared and broadcast. Take time by the fore- 
lock and prevent your own representative from introducing 
malicious bills which though spe- 
cifically directed at insurance are 
inimical to the better interests of YC 
the people of the State. oy / i ° ° 
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est piece of construction in New York since 
the building of the subway, owes a great part 
of its existence to the power of suretyship. 


Ts Empire State Building, perhaps the great- 


The Chase National Bank, largest commercial 
banking institution in the world, counts as one of 
its greatest protective units the power of surety- 
ship. 


The Hoover Dam, which is gradually assuming 
its mammoth proportions out in Boulder, Colo., is 
assured of completion and utility by the power of 
suretyship. 


* * 


How this great power, divided into its manifold 
units, protects human enterprise both great and 
small from the hazards of moral and financial 
turpitude, would be too ambitious a subject for this 
article. 


Our definite concern is with three of its out- 
standing counterparts, namely, contract bonding, 
fidelity insurance and depository bonds. There is 
no doubt, especially in surety circles, that these 
three forms of insurance service have assumed an 
incredible stature during the last two years. They 
have been so closely related to the economic situ- 
ation since October, 1929, that a graph (and we 
present one on page 11) of their fluctuating loss 
ratios is almost a mirror of financial trends. 


x * 


Contract bonds have recently been accredited as 
the most important feature of suretyship in our 
present era. With federal, municipal and state 


governments bending every effort to alleviate un- 
employment by voting every conceivable public 





By 
Robert 
Monaghan 


improvement, the demand for bonding service from 
this source alone has been large, yet this demand 
has been doubled because the advertising attend- 
ing public construction has been a remarkable 
stimulant to private enterprise. Inexpensive labor, 
deflated prices of building material, the pegging 
of real estate values, and the plenitude of credit 
have all contributed to a countrywide expansion of 
the construction business. This tendency appears 
to be steadily increasing, and is one of the health- 
iest indications of present and future conditions. 


Unfortunately, this optimistic activity has not 
been without its drawbacks, and losses on contract 
bonds have been noticeably high. This has not been 
entirely due to faulty management on the part of 
contractors, but has been appreciably caused by 
the great wave of bank failures which spread over 
the country during the earlier part of the current 
year, a situation which naturally tended to freeze 
contractors’ assets and to cut off credit. Demands 
for depository bonds followed in due course, and 
because of heavy losses an inimical attitude toward 
the writing of them has grown up among surety 
underwriters. Some companies have gone so far 
as to discontinue the service entirely. 


* * * 


Fidelity insurance has also presented many new 
problems during the past two years, and while the 
losses have been high, premiums have also in- 
creased in some sections. Although the urge for 
speculation in the stock market has been some- 
what curtailed during the year, hardship, either 
real or imagined, because of reductions in salaries 
made by many firms, has been blamed as the cause 
of petty theft. 
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SURE TYSHIP 


The tower of Babel might have been completed 
if modern surety underwriters had bonded the 
ancient contractors. Better still such a foolish 
project would never have proceeded beyond the 
architects’ drawings, for surety underwriters would 
have seen its hazardous folly, and would have re- 
fused to insure its completion. The story of modern 
suretyship is told between the lines of twentieth 
century industry and finance, as fascinating a tale 
as you will ever hear. 












































The result has been that every employee in a 
financial or mercantile house from the humblest 
clerk to the most powerful executive has been called 
upon to show bonded proof of his honesty and in- 
tegrity. No corporation can risk any damage to 
its financial stability in the present era, especially 

(Continued on page 11) 








Up in the top left- 
hand corner we have 
an architect’s idea of 
what the Hoover Dam 
will look like on com- 
pletion: next door the 
now famous Empire 
State Building, and 
down below the inter- 
ior of the main branch 
of the Chase National 
Bank. 
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Casualty Statements 


UDGING from the comments 

received, the views of the 
editor of THE SPECTATOR on the 
annual statement blank for casu- 
alty companies, as expressed in 
the issue of Nov. 19 under the 
heading “A Casualty Actuarial 
Job,” are in accord with the opin- 
ions held by many important fig- 
ures in that field. 

The editorial in question point- 
ed out that the present casualty 
convention blank appears to be 
more or less of a makeshift va- 
riation from the original fire 
statement: that certain items in 
it are inadequately described and 
that divergent accounting pro- 
cedure largely nullifies compara- 
tive statistics and in consequence 
prevents the upbuilding of prop- 
er experience tables for rate and 
cost guidance. 

One correspondent, after ex- 
pressing his entire agreement 
with the editor’s position, says: 

“The blank in a way is simple 
enough if you understand it but 
one of the great difficulties is that 
those who are not in close con- 
tact with the blank do not under- 
stand it and can scarcely be 
blamed.” 

Another actuary writes: 

“T am confident that if your 
editorial in THE SPECTATOR of 
Nov. 19 is brought to the atten- 
tion of the proper committee of 
the National Convention of In- 
surance Commissioners, that a 
movement will be started which 
will have its fruition in a new 
statement blank. 

“The two principal forces re- 
straining change are those of 
inertia and familiarity with the 
present blank by those in author- 
ity making up the annual state- 
ments.” 

If that statement epitomizes 
the situation, and we believe it 
does, then certainly the challenge 
to reform the casualty statement 
blank is one that should be met 
immediately and with vehemence. 


Unnecessary Risks 


VEN in these days of finan- 
cial depression Christmas, 
for a great majority of the men 
and women, and especially the 
children of the country, will be a 


Editorial 


With the Editors 


day of happiness when, so far as 
possible, the immediate troubles 
of life will be forgotten and, in 
the joy of giving and receiving 
gifts, good fellowship will be the 
rule. 

But even in connection with 
this day of general merriment it 
is not out of place to call to the 
attention of the fire agent that 
now, as in the past, he may well, 
as the occasion offers, call atten- 
tion to simple precautions that 
should be taken, the lack of which 
has so often resulted in fires that 
destroy life and property. The 
part played by fire insurance or- 
ganizations in the campaign 
which was started years ago to 
make our Independence Day cele- 
bration “safe and sane” can not 
even be estimated. The same 
thing is probably true in the de- 
creased fire loss at Christmas be- 
cause of unnecessary risks taken 
in carrying on age-old Yuletide 
celebrations. That beautiful habit 
of placing candles in the windows 
on Christmas eve has frequent- 





To J. Victor Barry 


Some 750 outstanding men 
in the insurance world will 
sit down on the evening of 
December 9 to a testimonial 
dinner to J. Victor Barry, re- 
tiring third vice-president of 
the Metropolitan Life. This 
is a unique tribute to a unique 
man. Once an expert news- 
paperman, Mr. Barry has 
never lost that faculty of ac- 
quiring news. It would be 
difficult to name a better in- 
formed man_ insurancewise 
throughout the fraternity. 
As insurance commissioner 
of the State of Michigan and 
as a vice-president of the 
largest life insurance com- 
pany in the world, Mr. Barry 
performed the most difficult 
tasks with rare grace. Asan 
after dinner speaker and a 
wit, he has no equal in the 
business. The great dinner 
at the Hotel Astor will be a 
sincere demonstration of the 
admiration and love with 
which he is regarded by the 
men who have been privi- 
leged to know him. 











ly produced disastrous results 
when draperies become ignited 
and the arrival of the firemen as 
additional guests adds no pleas- 
ure to the evening. 

Lighted candles and crude elec- 
trical wiring are dangerous, espe- 
cially, as is the case at Christmas, 
where children are involved. The 
fire agent need not spread gloom 
at this season by appearing from 
door to door in a Cassandra-like 
fashion with prophecies of woe, 
but frequently the opportunity to 
say a word presents and it may 
do a great deal of good. 


Old Age Security 


AA tieied | committee of the 
United States Chamber of 
Commerce has embodied in a re- 
port, which will be submitted to 
the membership of tie Chamber 
for action at the next annual 
meeting, ten recommendations 
for the improvement and further 
development of the employee re- 


tirement annuity, and pension 
laws. Leroy A. Lincoln, vice- 
president of the Metropolitan 


Life Insurance Company, and 
Charles W. Gold, president of the 
Pilot Life Insurance Company, 
both are members of the commit- 
tee making recommendations. 

The report urges employers to 
develop some method of aiding in 
stabilizing the financial security 
of superannuated employees, both 
for the good of business and for 
the welfare of society in general. 
It does not commit itself as to 
whether the cost of such protec- 
tion should be borne entirely by 
the employer or divided between 
employer and employee, but the 
report does recommend that such 
reserves as are set up by the 
worker be fully safeguarded 
either through insurance or trust 
funds. 

The committee emphasizes the 
conviction that the adoption of 
old age pension laws by various 
States in no way lessens the re- 
sponsibility of industry to care 
for its outworn man power. It 
also indorses such legislation 
when planned and operated with 
suitable restrictions as to bene- 
fits. The entire question of old 
age pensions and old age insur- 
ance will profit with the pres- 
entation of this report. 
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td 
Time 
(Week of Nov. 23-28 in 


Review) 


Oregon Mutual Life announces en- 
tire elimination of part time men from 
its agency forces. 





John Hancock announces mainte- 
nance of dividend scale for 1932. 
Disability will be withdrawn on Janu- 


ary 1 





Brotherhood of American Yeomen, 
Des Moines, planning to change to 
legal reserve life insurance company. 





American Central Life announces 
Wendell P. Coler joins the company as 
actuary on January 1. 





Eastern Fire of Atlantic City rein- 
sures outstanding liability in Public 
Fire. 





Stockholders approve merger of In- 
dependence Fire of Philadelphia and 
American Equitable of New York. 





Stockholders approve merger of the 
Fidelity Life of Birmingham into the 
All States Life of Montgomery. 





Columbus Mutual Life announces 
maintenance of dividend scale and con- 
tinuance of disability. 





(Insurance Superintendent Thompson 
named receiver of National Savings 
Life of Kansas City on own petition. 





The Lion Assurance of Los Angeles 
ts in the process of voluntary liquida- 
tion. Eureka Security is the principal 
«einsurer. 





Norman Moray, formerly chairman of 
the board of the Southern Surety of 
New York returns to the business in 
an official capacity with the New 
Amsterdam Casualty Company. 





The American Liability & Surety of 
Cincinnati changing name to Western 
and Southern Indemnity on January 1. 





—_ 
1. U. B. meeting with National As- 
sociation of Insurance Agents’ repre- 
sentatives called for December 3. 





F. J. Williams and J. Dyer Simpson 
appointed general managers at the 
home offices of the Royal and the Lon- 
don & Liverpool & Globe to succeed 
Robert McConnell, retired. 





Charles K. Yungman, veteran Phila- 
delphia agent, dies. 





Charles G. Taylor, of the Life Presi- 
dent’s Association, joins Metropolitan 
Life as third vice-president. 





According to George A. Miller in 
the New York Evening Post, of the 
$15,721,963 invested for the week 
ending November 21 by 29 of the lead- 
ing American life insurance companies, 
65.2 per cent were in mortgage loans, 
33.1 per cent in bonds and 1.7 per 
cent in stocks. City property led in 
mortgage loans with 57.7 per cent, 
railroad bonds led in bond investments. 
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SOUNDINGS 














By ROBERT WADE SHEEHAN———— 
()iit of the nice speculations of the po- 





litical world today is whether the 
Democratic Party, in the forthcoming 
Presidential election, will tack a Prohibition 
ribbon onto its campaign banner or seize 
upon the weapons dropped into its lap by the 
gods and make economic issues dominant in 
the 1932 race. Political parties of all faiths 
in this country, and in other countries, have 
for generations fluttered back and forth be- 
tween two such appeals which might be cata- 
logued, for the sake of convenience, as real- 
istic and idealistic. 
It is the duty of the platform makers to 
choose, usually on the eve of hostilities, the 
song that shall be on the lips of the party’s 








followers as they march into battle. Some- 
times the realists have the upper hand and 
the voters have to grow excited over the 
tariff, whether they like it or not. Sometimes 
the idealists dictate the battle-cry and the 
electorate has something closer to the heart- 
like State’s rights. Occasionally there is a 
blend of both as in “Fifty-four forty or 
Fight” and “He kept us out of war.” Final- 
ly, there pops up now and then, an opportune 
slogan without rhyme or reason that is us- 
ually the most effective of all. Such was 
“Tippecanoe and Tyler, Too.” 

As time goes on, the fundamental eco- 
nomic beliefs of the two major political 
parties in America draw nearer and nearer 
communion. This tendency would seem to 
foreshadow some fine old Presidential fights 
with a revival of red fire and ancient oratory. 
For if business can be assured of what it 
wants from both parties, then the people can 
be safely allowed to wax passionate over 
some noble principle that doesn’t amount to 


smuch one way or the other. 





lid 
(A Weekly Review of 
Business Trends) 


Department of Commerce Health In- 
dex shows a total death rate for 82 
cities for the first 47 weeks of 1931 
as 11.8 as compared with 11.9 for the 
same period in 1930. 





Industrial insurance companies’ sta- 
tistics from the same source show a 
death rate of 9.6 for the first 47 
weeks in both 1931 and 1930. 





Due to a new British tariff, com- 
plete manufacture in Canada of entire 
Underwood typewriters will be shortly 
started by the United Typewriter Co., 
Ltd. 





Steel production for the week end- 
ing November 28 fell off to 29 per 
cent of ingot capacity. This is a nor- 
mal development for this period of 
the year. 





Dun’s Statistical Record showed bank 
clearings last week as $4,306,690,000 
against $6,219,952,000 same week 
1930. The same source for the same 
week shows freight car loadings 690,- 
366, 1931; 829,023, 1930. 





Commodity price advances were 7 
and declines 40 in 1931, in 1930, ad- 
vances numbered 15 and declines 22. 





The Federal Reserve Board for the 
week ending November 25 shows in- 
crease of money in circulation to be 
eight million dollars. This is con- 
sidered as an evidence of return of con- 
fidence. 





International Labor Statistics indi- 
cate the total number of unemployed 
throughout the world to be twenty- 
two million with an estimated number 
of persons affected of between sixty 
and seventy million. 





Irving Fisher’s Stock Price Index for 
200 industrial common stocks to be 
57.7 a decrease of 4.2 from the week 
previous. Copper and miscellaneous 
metal stocks numbering 14 showed an 
increase of 3.0. The same index 
shows a loss in industrials (100 stocks) 
on the New York Curb Exchange of 
4.7 with stores (chain, mail and de- 
partment alone) for 10 stocks showing 
an increase of 1.7. 





Bonds declined 1.7 during the week 
to 88.8. 





London stock market prices de- 
creased 7.3 per cent to 70.9 per cent 
and Paris prices 11.1 per cent to 49.0 
per cent. 





Treasury Department indicates a 
drop of more than seven billion dollars 
in the income of individuals who filed 
income tax reports in 1930 with a de- 
crease in Corporation earnings of more 
than four billion, six hundred million. 
This indicates a loss to the Federal 
Government of more than five hundred 
million dollars in taxes on 1930 indi- 
vidual incomes and approximately four 
hundred and fifty million on 1930 cor- 
poration. 








HORTLY after the famous Parker 
Building fire in New York City, 

a cartoon in one of the daily 
papers showed a fire demon sitting at 
a table with a platter on which were 
a number of miniature fireproof build- 
ings in flames and the demon with open 
mouth about to swallow one of the 
buildings poised on the end of his fork. 
The caption read: “If there is any- 
thing I love it’s a fireproof building.” 
Strictly speaking, this word “Fire- 
proof” is a misnomer. (I wrote an 
article a number of years ago entitled 
“Burning a Fireproof Building”). In- 
surance men have used it for many 
years but I like the term “Fire Re- 
sistive” and I think it more nearly 
explains what the building actually is. 


Four Points 


A building can be erected that will 
resist fire if four cardinal features are 
carried out: 

1—Protection of steel and iron work. 

2—Protection of floor openings. 

3—Protection of exterior openings. 
4—Avoidance of wood trim and finish. 


A fireproof building and a furnace 
are exactly the same and the contents 
of a furnace will burn just the same 
as the contents of a fireproof building. 

Fireproof buildings, although I have 
no data to verify this statement, prob- 
ably date back to the earliest times, 
and this is somewhat verified by the 
ruins still standing in Rome where 
parts of buildings can be found without 
any combustible material in their 
make-up. Several years ago when in 


Europe I inspected a number of old 
churches and other public buildings 
and was surprised to find that they 
were entirely fireproof, including the 
roof and floors; the roofs having heavy 


= 


stone groined arches with a fireproof 
slab between. I find in the book “The 
Manner of Securing All Sorts of 
Building from Fire,” published in 
London in 1755, that “bricked roofs, 
that is roofs without timber, were built 
in parts of France centuries ago.” 

The first real fireproof building in 
America, constructed as we know fire- 
proof buildings te be constructed today, 
is located at Charleston and a plaque 
in front of this bank building bears 
the following: 

“Fireproof building built about 1823, 
so called because it is the first attempt 
at fireproof building in the country.” 

The first skeleton constructed fire- 
proof building which still stands at the 
corner of LaSalle and Adams streets, 
Chicago, was the Home Insurance 
building, built in 1881. New York’s 
first skyscraper of skeleton construc- 
tion was the Tower Building at 50 
Broadway, erected in 1888. This build- 
ing was 13 stories high and occupied 
a plot 20 feet wide. While being built, 
people expected it to topple into the 
financial district as soon as a strong 
wind came along. The architect had a 
hard time trying to convince the au- 
thorities that his idea of “standing a 
steel bridge structure on end” as he 
called it, would support the building. 
After the city finally approved the 
project, the owner opposed it. All were 
worried and to allay their fears the 
architect stated, “I will occupy the top 
floor with my office and if the building 
falls, I will go down with it.” After 
the completion the architect took a 
plumb line and went to see how his 
building was weathering a severe wind- 
storm. He was hooted at by people 
who had fled from nearby office build- 
ings. He climbed the workmen’s ladder 
to the top floor and dropping his plumb 





Fireproof 


x *k * 


In this article the author takes 
you step by step through the 
various features in the construc- 
tion of a modern steel building, 
explaining in detail the important 
points to be observed by the agent 
or inspector in the interests of 
sound underwriting. Mr. Dominge 
is co-author with W. O. Lincoln 
of the book “Building Construc- 
tion as Applied to Fire Insurance.” 


x * * 


line, found the building without a 
vibration. 

There are two types of fireproof 
construction in use, the steel skeleton 
type with concrete or tile which forms 
the floors and insulation of the steel 
frame; the other is reinforced con- 
crete, which is single monolithic struc- 
ture pretty nearly in one unit with the 
walls, floors, roofs, partitions, stair- 
ways and practically all the structural 
members joined together in one mass 
of concrete in which the tensile stresses 
are all taken up by steel rods. There 
are many different systems of rein- 
forcing concrete construction but they 
differ chiefly in the steel reinforcements 
which are always for the purpose of 
taking up the tensile stresses of the 
structure. 


Steel Skeletons 


The main job for the construction 
engineer is to gee that the steel rein- 
forcement rods or bars are thoroughly 
insulated against fire. 

The type which we see most of the 
time is the steel skeleton used for 
nearly all of the skyscrapers and let 
us see how a building of this type is 
constructed. 

Excavation is made in the ground 
and according to the soil about 4 or 5 
different types of foundations are em- 
ployed. If the foundation is built on 
rock below the water level the pneu- 
matic caisson type is used. These 
caissons are simply water and air-tight 
bottomless boxes having a steel rein- 
forcement forming a rim around the 
bottom of the caisson, which is known 
as the cutting edge. The men enter 
the caisson to excavate the space with- 
in the area which the caisson covers, 
sinking a caisson is nothing more than 
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Buildings From an Insurance 


Viewpoint 


By CHARLES C. DOMINGE 


Secretary, Great American Ins. Co. 


sinking a reinforced concrete bar while 
the ground work beneath the bar is 
being excavated. Heavy weights force 
the cutting edge into the soil, com- 
pressed air being used as the sinking 
progresses. 

While different soils and strata con- 
ditions are taken into consideration for 
load bearing features, they now employ 
what is known as the spread footing 
foundation. This type consists of a 
solid reinforced mat of concrete some 
times 3 to 6 ft. in thickness. It is 
poured over the entire building site 
area. The principle of this mat or 
spread footing is to distribute all strain 
and stresses of the enormous weight 
carried upon the supporting columns 
by the web formation of the reinforcing 
steel rods, embedded in this concrete 
poured mat. 


Foundation Types 


In the tubular bulb type foundation 
there are a series of steel tubing which 
are forced into the ground by steam 
or air hammers at the designated lo- 


Candle flame showing (1) Gas area; (2) Flame; 


(3) Heat Wave 
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cations for the supporting columns. In 
the Raymond concrete foundation there 
is a steel penetrating device upon which 
is placed a sheet metal jacket forced 
into the ground to the depth required. 
These metal lined openings are filled 
with concrete with reinforcing rods and 
the rods are left above the poured con- 
crete piles for the footing block. 

As soon as the foundation is com- 
pleted, steel workers start erecting the 
skeleton frame. Columns, girders, and 
beams are set in place and the noise of 
the riveters can be heard for some dis- 
tance. When this steel frame has ad- 
vanced several stories, carpenters begin 
to cut and fit wood forms or centering, 
to be placed under the steel floor beams. 
As soon as the wood forms are in place 
the fireproof floor arches, sometimes of 
tile, brick, concrete or gypsum are set 
in place between steel beams 5 or 8 
feet apart. There are perhaps 50 types 
of fireproof floor arches (see “Fire In- 
surance Inspection and Underwriting” 
pages 400-408). 

Tile used for floor arches is made 
from clay in the form of hollow cubes 
with ends open. Tile is subject to ex- 
pansion stresses and if it is attacked 
by heat at one side while the other side 
remains cool, the result will be the 
destruction of that particular block. 


Fire attacks tile from the bottom. 

We will stop the construction of the 
building for just a few moments to say 
a few words regarding the hazards 
during the construction. You know, 
that although it is a fireproof building, 
the wood scaffolding, the wood for 
the forms and the wood in _ the 
chutes used for the disposal of refuse 
would almost give one the impression 
that a frame building was being 
erected. There have been many 
serious fires during the construction 
of these high class buildings. 


Floor Openings 


Now to return to the construction of 
the building. Openings are left in the 
floor arches and later fireproof shafts 
of tile, concrete or gypsum blocks will 
contain stairways, elevators, light, ven- 
tilating and pipe shafts. This will 
probably be an opportune time to ex- 
plain that these floor openings require 
the strictest attention of the fire in- 
surance man whether he is an inspector 
or an underwriter for we all know that 
fire finds an opening and travels up- 
ward. The standard floor opening 
shafts should start at the lower level 
and continue directly to a point beyond 
the roof and should be enclosed in tile, 
concrete or gypsum blocks and have 
labeled fire doors at each opening and 
a thin glass skylight on the roof with 
a wire screen above the _ skylight. 

(Concluded on page 10) 





Burning iron in oxygen; phosphorous saturated cotton used 
to start combustion 








Fireproof Buildings From an 
Insurance Viewpoint 


(Concluded from page 9) 


Usually when fire spreads through 
vertical openings the statement is made 
that the flames went through one floor 
to another up the elevator shaft, or 
‘an open stairway to another opening. 
What really happened is the heat waves 
of sufficient temperature to ignite 
quickly combustible material coming in 
its path, caused flames to burst out 
at a distance from the original fire so 
quickly that it naturally assumed that 
the flames were spreading. 

A burning candle has three principal 
regions; the interior is dark and con- 
sists of coal gas, the next region is 
where oxygen is united with the gas 
(the luminous part) and the last re- 
gion is the oxidization region, the hot- 
test part of the flame. Flames seen 
in burning buildings have the same 
structure. 

You can readily see that the travel- 
ing of these heat waves up any kind 
of a shaft has an important bearing 
in building construction to obtain 
safety against fire. It is not enough 
to have the shafts and hallways of 
strictly fireproof material but you 
must also have any openings in these 
shafts properly protected by labeled 
fire doors and labeled wire glass win- 
dows or standard louvers. 

When air is heated to 1000 degrees 
Ff. or over, which is the temperature 
quickly reached in most fires and please 
remember that in fire such as the San 
Francisco, Baltimore and Chelsea the 
temperatures reached from 1800 to 2000 
degrees F. Everything combustible in 
the path of this heated air is ignited 
instantly. Let this sink deeply, the 
actual flames of a fire may extend only 
a few feet from the point of origin 
but the hot smoke, heat waves and 
invisible heat may easily travel 
through a stairway or hallway for 50, 
100 or 200 ft., and then ignite the 
whole surface of a wooden door or any 
other combustible material in an in- 
stant. Glass door panels will collapse 
by rapid expansion and the intense 
heat entering a loft or office will cause 
them to burst into flames. 

We have had many fires which ordi- 
narily would have been called freaks 
of nature, which could easily be ex- 
plained by this principle. In the Hotel 
Lenox in Boston several years ago a 
fire started in a bedroom on the third 
floor, the doorway was open and the 
heat waves went up through an incom- 
bustible stair or elevator shaft, then 
traveling along a hallway until it found 
some open doors, left open by fleeing 


occupants, on the sixth floor, and this 
floor was completely burned out. The 
fire jumped to the eleventh floor and 
burned out a few rooms in a similar 
manner. The intervening stories were 
but little damaged. This occasion of 
heated air is common but a fire is not 
often extinguished in time to destroy 
the evidence so well. 

Now to continue with the construc- 
tion. Another gang of masons start 
placing common brick around the steel 
frame exterior and then the stone 
masons face the building with stone 
locks or in some cases tile or fancy 
brick. You may have seen them apply- 
ing the stone facing sometimes at a 
point, 6, 7 or 8 stories in the air with 
the lower part of the building still 
having but an unprotected steel frame. 
This is accomplished by means of a 
shelf angle which holds the stone work 
in place temporarily. Stone under the 
action of severe heat will crack, shell 
or calcine. Some stones or granites 
act badly on first cooling yet stand up 
well the action of fire and water. The 
more compact and hard stone is the 
better it will resist extreme heat. Sand 
stone at high temperature will be re- 
duced almost to sand. Lime stone at 
high temperature will start to crumble 
caused by flaking of the quick lime. 
Marble will crack under moderate 
heat. Granite, cracks, crumbles and 
disintegrates. Terra-cotta or tile will 
stand up well under a fire especially 
if not highly glazed. 

After the building is entirely en- 
closed with the stone and brick work 
on the inside of these exterior walls 
in order to prevent dampness, masons 
put on a scratch coat of cement mortar 
and apply book tile from 2 to 4 inches 
thick, which act as furring. Then 
when the fireproof floor arches have 
been properly set, carpenters lay wood 
sleepers 2 x 4 on top of the fireproof 
arches about every 16 inches. The 
hollow space between the fireproof 
arch and the top of the wood sleeper, 
which is about 4 inches is then filled 
in solid with a mixture of cinders and 
cement then the wood flooring is nailed 
on to the sleepers. Of course you 
realize that this is only in case of 
office or mercantile buildings where 
wood floors are demanded. If no wood 
floor is needed, concrete is applied 
directly on the top of the fireproof 
arches and then some approved com- 
position flooring of non-combustible 
nature is applied. In fireproof factory 
buildings it is advisable to have the 


cement covered floors slightly inclined 
with scuppers leading to the outside 
of the building so that in case of fire, 
the water used to extinguishing the 
fire will drain out of the building. 

The roof of a fireproof building is 
the same as the floors, that is fire- 
proof arches of tile, concrete or gypsum 
and then covered over with an addi- 
tional layer of concrete or tile and 
finally a covering of slag, or some 
approved roofing finish. 

I just want to pass a glancing 
thought that in a fireproof building 
there should be a total absence of wood 
trim and wood finish and even picture 
frame molding if absolutely necessary 
should be covered with metal in Kala- 
mein form. All partitions should be of 
incombustible material, that is tile, 
gypsum or concrete. 

Now for the exterior openings, that 
is the windows and doorways. The 
doors should be of metal design and all 
windows should be protected by labeled 
metal frames with wired glass. If the 
exposure is very severe in addition to 
labeled wired glass windows and lock 
jointed shutters or iron shutters with 
angle iron frames should be installed. 

I have purposely left protection of 
steel and iron work until nearly the 
end as I believe that this feature, next 
to the protection of floor openings, is 
the most important. 

You may not believe it but in a 
serious fire in a fireproof building, if 
the steel and iron work is unprotected 
or protected in a non-standard man- 
ner, that is with an insufficient amount 
of fireproof material, the intense heat 
will warp and twist these members and 
deflect them in such a manner as to 
weaken the structure and may be 
severe enough to allow the floors to 
cave in. The after effects of nearly 
every conflagration have shown that 
unprotected iron work played havoc 
with the general construction of the 
building. I have seen an unprotected 
steel column in a serious fire so badly 
twisted that you would imagine it was 
a piece of elastic or taffy. 

Steel and iron work properly pro- 
tected with 1 inch of approved fireproof 
material, would take nearly an hour 
before the iron work was heated up to 
any point where it might lose some 
of its strength. 

In conclusion let us suppose that we 
are asked to review a set of plans for a 
fireproof building so that when it is 
finally completed and rated the lowest 
possible rate will prevail. We would re- 
view the plans in this manner. 

1—Floor Areas. 

2—Floor Surfaces. 

3—Height. 

4—Structural Steel or Iron Work. 

5—Floor Openings. 

6—Skylights. 

7—Window Openings. 
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What Power Modern 
Suretyship 


(Continued from page 5) 


if that damage is to be caused by a 
dishonest employee. 

Surety underwriting is so closely 
aligned with human mental development 
that it is definitely an advanced science. 
An underwriter must draw up a bond- 
ing contract without the thought of a 
loss in mind, but with the idea that 
he is performing a service for a third 
party who has sufficient security to 
bond himself but would rather not tie 
up the capital. Suretyship is a service 
and not exactly insurance as many an 
underwriter will insist. 


Hence the sale of contract bonds 
must consider the human element. A 
contract bond agent will have little 
chance of approaching the luxuries of 
life through the sale of his bonds if he 
is not definitely informed on the politi- 
cal intricacies of his home town or 
city. No bonding agent should be 
without political friends or acquain- 
tances, and the best place to make and 
keep them is at town meetings and 
councils. It is in such meetings that 
proposals for public improvements are 
born, and contractors or their repre- 
sentatives will doubtless be in the 
audience. 


In many cases when a contractor 
makes a bid for public construction 
work his proposal must be accompanied 
by a “bid bond” which guarantees that 
in the event his bid is accepted he 
will furnish a contract bond guaran- 
teeing the execution of his contract. 
This particular ruling is the source 
of many premiums and the agent who 
writes such a bond will have a one 
hundred to one chance of securing the 
final contract bond and _ subsequent 
sub-contract bonds which may be 
needed. Subcontract bonds are re- 
quired by the general contractor of 
the subcontractors such as plumbing, 
electrical and plastering men who are 
hired by him to aid in the process of 
construction. 


Merchants’ and bankers’ blanket 
bonds in which fidelity insurance is a 
dominating factor are sold largely by 
agents who have made firm contacts 
through frequent calls. Since surety- 
ship is a service, its agents must be 
synonyms for that widely touted qual- 
ity. In insuring such large clients an 
agent should leave no stone unturned 
to be sure of adequate coverage. The 
slightest piece of underinsurance 
through neglect or lack of knowledge 
of the assured’s needs is enough to dis- 
qualify an agent from further business. 
’Ware the event! 

The broadening of these two con- 
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The accompanying graph compares the rate of development of surety pre- 
miums earned, losses incurred and acquisition, adjustment and underwriting 
expenses incurred by all companies operating in New York State from 1924 


to 19 


tracts during the past few years have 
served to bring every casualty and 
surety hazard under one policy in ade- 
quate limits. A bankers’ blanket bond, 
for example, now includes as well as 
fidelity insurance or dishonesty from 
within, all sorts of wrongdoing from 
without, such as burglary, theft, rob- 
bery, holdup, forgery, and every con- 
ceivable loss of funds or securities ex- 
cept on account of bad judgment on 
the part of officials or contributory 
negligence. The same is true of mer- 
cantile blanket fidelity bonds. 

Depository bonds, which because of 
the unfavorable publicity attending the 
large list of bank failures have gained 
considerable prominence in the public 
eye fall roughly into three classes. 
They are called for primarily by gov- 
ernmental bodies to protect public 
funds deposited in private banks; sec- 
ondly, by groups of the general public 
such as associations, fraternal groups, 
or corporations intending to round out 
a full insurance program; or, thirdly, 
and rarely, by private citizens. 

A surety company will rarely ac- 
cept a premium from an individual de- 
pository bond risk without carefully 


30 


investigating for any sinister under- 
writing hazard or without making the 
insured a co-insurer in case the bank 
fails. Even then, some underwriters 
will refuse the bond as a matter of 
principle in deference to the integrity 
of the bank involved. To make the 
obvious more obvious, it would be 
hardly advisable for a surety agent to 
spend much of his time securing in- 
dividual depository bond risks under 
the present circumstances. 

A surety agent’s political acquain- 
tanceship will serve him in good stead 
again in the writing of governmental 
depository bonds, and we might here 
reiterate the necessity of building a 
professional standing and reputation 
for knowledge and service as a prime 
asset for success in surety salesman- 
ship. It is well known that nearly 
every public official who handles pub- 
lic funds must be bonded for the faith- 
ful performance of his duties, and this 
requirement includes the ability to re- 
imburse the public provided the bank 
in which public funds are deposited 
fails. Personal suretyship is hardly 
available in this case and a public of- 

(Concluded on page 41) 
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“Thank You, 
Mr. Agent” 


This unusual year our business written has 
continued to increase. Agents have found 
that Guardian Profit-Sharing Policies are 
easy to sell; policyholders have found our 
Premium-Savings “easy to take.” 


We wish you all a Merry Christmas, 
a Happy New Year, and _ extend 
Thanks Again for your continued co- 
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The accompanying table shows the 
ten leading stock insurance companies 
in the various casualty, surety and mis- 
cellaneous lines, classified as to written 
premium volume together with their 
rank, total premium volume from the 
entire list of stock casualty, surety 
and miscellaneous insurance companies. 
The last six lines show the percentage 
with total premium income of the ten 
leaders as to the total premium income 


The Ranking Ten In Casualty, Surety and 


Miscellaneous Lines 

















the total business and in these three, 
wrote over 40 per cent of the total busi- 
ness. The ten ranking leaders in total 
premium volume wrote 41.5 per cent of 
all business. 

Of the 46 companies, five confine 
their business to accident and health, 
two companies write automobile only, 
one writes steam boiler and machinery, 
while the remaining 38 are multiple 
line companies. 


of all stock casualty, surety and mis- 
cellaneous insurance companies over 
the past six years. 

It is interesting to note that in two 
of the lines the ten leaders wrote over 
90 per cent of the total premiums writ- 
ten. These are steam boiler and engine 
and machinery in which the ten leaders 
wrote 96.9 per cent and 93.3 per cent 
respectively. In all but three lines, the 
ten leaders wrote over 50 per cent of 
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INCE yesterday morning an un- 

known hero shares with Columbus, 
Steve Brodie and all other daring pio- 
neers, my admiration. This stranger 
walked into a soft drink store in com- 
pany with a friend who promptly 
ordered a Coca-Cola. “Give me Acme,” 
demanded the intrepid one. “What on 
earth is that?” inquired the Coca-Cola 
fancier. “I don’t know,” was the reply. 
“T saw it advertised on a card outside.” 
And who can say, in the face of such 
an example, that it doesn’t pay to ad- 
vertise? When you consider the fact 
that for years I hesitated about enter- 
ing the Automat restaurants merely 
because I didn’t know how to operate 
the combination of the food safes, you 
can imagine my surprise when I 
learned that there exist men who drink 
Acme for the first time with no further 
urging than that contained on a 
printed card. 


* * * 


\ BOOK reviewer recently wondered 


at some length whether or not | 


advertising is losing prestige. At- 
tempting to analyze the success of 
Ballyhoo, the new magazine of humor 
which has taken metropolitan centers 
by storm, he suggested that the craze 
for the new publication proves that 
America is fed up with ballyhoo. “Is 
America waking up to laugh at the or- 
ganized drives to ‘break down sales 
resistance’?” queried the writer. And 
he seemed to read all manner of psy- 
chology into the question. 
* * * 

S a matter of fact the splendid re- 
A ception of Ballyhoo proves noth- 
ing in regard to advertising except the 
significant fact that millions of Amer- 
icans are familiar with a great variety 
of nationally advertised trade marks 
and slogans. The new magazine de- 
votes its entire content to parodies of 
well known ads. A liberal coating of 
smut and vulgarity has been added to 
guarantee reader interest. The news- 
stand circulation of approximately one 
million copies monthly does not mark 
any sort of a trend. The majority of 
mankind always has shown a preference 
for very low comedy and off-color jokes. 
I should say that Ballyhoo’s reception 
proves simply that a smart former edi- 
tor of Judge decided that he could 
take over the old burlesque idea, used in 
past special numbers of that excellent 
magazine, adapt it to advertising exclu- 
sively, jazz up the treatment and make 
a lot of money. 


Life Insurance 











| 





Sunting Bill Mahoney, 


as he is known to the thousands who 
lay abed and listen to the ups and 
downs of the Tower Health Exercises 
each morning, has embarked upon an 
expedition with the avowed purpose of 
tracking the elusive “rumba” to its 


lair. He sails today for a seventeen 


1 


day cruise of southern waters and will 
visit the islands of the West Indies, 
the Panama Canal and Venezuela. 
Mr. Mahoney contributes the piano 
tunes which accompany Arthur Bag- 
ley’s exercise commands. He has 
just finished his twenty-seventh year 
in the service of the Metropolitan 
Life Insurance Company. 





* * 


A baseball umpire 


makes mistakes sometimes, as all fans 
will agree, and experts of the game 
aver that the best of them will always 
even up matters when they are con- 
vinced of their error by calling the 
next decision in favor of the injured 
side. Some months ago Roe Fulker- 
son wrote an article for The Amer- 
ican Magazine in which the phrase 











“life insurance pests” appeared. A 
deluge of protests from life insurance 
people immediately followed. Now 
Mr. Fulkerson makes amends by writ- 
ing a splendid endorsement for en- 
dowment insurance and annuities in 
the Kiwanis Magazine and eulogizes 
his former target in this manner: 
“The greatest benefactor that the 
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OLKS AND 
ACTS 


IN LIFE INSURANCE 


human race has ever known—the life 
insurance man.” The baseball analogy 
is not strictly accurate but it is close 
enough to serve and the incident cer- 
tainly proves that the Frontier Safety 
Committee is on the right track in its 
efforts to minimize uncomplimentary 
references to life insurance. 


* * * 


Ve Outline of History 
appearing in the advertising of the 
National Life of Montpelier, Vt., of- 
fers a cheerful reminder of the prog- 
ress of our country. It lists a num- 
ber of statistics as of 1850, when the 
National was founded, and compares 
the record with 1930 figures. For 
example, there were only thirty states 
in the Union and the population was 
23,191,876 against 122,775,046 for 


\tt/ Ye * 
~\ \ /// a 
~. 
“Ir ‘vx oa 
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1930; railroad mileage was then 
9,031 miles against 249,433 today and 
the insurance in force approximated 
$100,000,000 as compared with more 
than a hundred billion eighty years. 
later. The National, apparently, feels 
that this record of progress is going 
to continue. “Take a long look and 


cheer up” is suggested. 


* * * 









Penne Governor 
Alfred E. Smith, Chairman of the 
Mass Canvass of the Emergency Un- 
employment Relief Committee and 
Cornelius Bliss, Chairman of the 
Mayor’s Unemployment Relief Com- 
mittee, called at the office of Theo- 
dore M. Riehle, Monday, Nov. 30, 
to see how things were progressing 
on that portion of the Mass Can- 
vass in charge of Mr. Riehle. Gov- 
ernor Smith gave an inspiring five- 
minute talk to the Divisional Lead- 
ers and Team Captains. 
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Charles G. Taylor 
Joins Metropolitan 


President’s Association 
Executive to Assume 
New Duties January | 





Charles G. Taylor, Jr., 
assistant manager and act- 
uary of the Association of 
Life Insurance Presidents, 
has been appointed a third 
vice-president of the Metro- 
politan Life Insurance Com- 
pany, according to an an- 
nouncement by Frederick H. 
Ecker, president of the com- 
pany. Mr. Taylor will as- 
sume his duties with the 
Metropolitan on Jan. 1, 1932. 

Mr. Taylor is well 
favorably known in Ameri- 
ean life insurance circles, 
having begun his career in 
the Richmond, Va., office of 
the Mutual Life Insurance 
Company of New York. 

In 1906, Mr. Taylor was 
appointed actuary of the In- 
surance Department of Vir- 
ginia under Col. Joseph But- 
ton. In September, 1908, he 
became secretary and act- 
uary of the South Atlantic 
Life Insurance Company, 
later the Atlantic Life Insur- 
ance Company. He became 
a director of this company in 
1913 and in April, 1914, was 
made vice-president and act- 
uary. In January, 1925, he 
resigned this office to become 


assistant manager and act- | 
uary of the Association of | 


'M. A. LINTON DISCUSSES 
DIVIDEND AND SURPLUS 


Life Insurance Presidents. 
Mr. Taylor has 


benefit of life insurance as 
(Concluded on page 23) 





May Be Commissioner 


A report has gained cur- 
rency in the Midwest and 
South that C. F. Thomas 
will likely be appointed in- 
surance commissioner by the 
Democratic administration 
recently elected in Kentucky. 
Mr. Thomas formerly served 
in this capacity. 
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and | 


been | 
strongly identified with co- 
operative movements for the | 





Charles G. Taylor 


Pan-American Life 
Retains Disability 





Revised Clause in Effect 
Dec. 15 Limits Maximum 
Liability to 75% 





The Pan-American Life 
Insurance Company has an- 
nounced to the field force 
that it will continue Income 
Disability in a modified form, 
believing that a modified dis- 
ability provision has a dis- 
tinct place in life insurance. 
The company’s new Income 
Disability Clause, which will 
be effective on and after 
Dec. 15, provides for pay- 


(Concluded on page 41) 
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INDUSTRIAL 





Hillsman Taylor Withdraws 
As Candidate for Reelection 


Missouri State Life President Voluntarily Offers to 
Leave Company’s Official Family So That Issues 
In Approaching Contest May Be Clearly Defined 





Hillsman Taylor, president of the Missouri State 
Life Insurance Company of St. Louis, Mo., in a 
letter sent to the stockholders of the company has 
announced definitely that he is not and will not be 





Reliance Life Drops In- 
come Disability 


The Reliance Life Insur- 
ance Company, Pittsburgh, 
announces that the total 
and permanent disability 
income benefit will be dis- 
continued at the end of 
this year. This feature 
will not be included in any 
policy if either the appli- 
cation or medical examina- 
tion is dated on or after 
Jan. 1, 1932. This action 
does not affect the waiver 
of premium disability 
clause, which will be con- 
tinued and, for the present, 
without change. 

In giving advance no- 
tice to the field force the 
company requested that no 
special effort be made to 
promote the sale of dis- 
ability between now an 


Jan. 1. —- 


a 




















PHILADELPHIA, Nov. 30.— 
In the light of the present 
depression with its resultant 
new problems, it is rather 
interesting to note the re- 
marks of M. A. Linton, pres- 
ident of the Provident Mu- 
tual Life, in a recent im- 
promptu conversation. 
| It was an informal chat on 
| the subject of surpluses and 
the matter of companies 
| keeping up the same dividend 
| scale in bad years. 








“When a company is at 
the bottom of a depression,” 
remarked Mr. Linton, “with 
the prospects tending toward 
an upward turn for the bet- 
ter within a reasonable time, 
I believe that it is entirely 
proper and desirable for the 
company to dip into surplus 
in order to maintain its divi- 
dend scale. It can afford to 
do that if it has an ample 
surplus and believes that the 

(Concluded on page 23) 





a candidate for re-election 
at the annual meeting of the 
directors in January, 1932. 

He stated that he is vol- 
untarily erasing himself 
from the company’s official 
family so that the issues in 
the fight for control of con- 
cern shall be clearly defined 
—whether the Keystone 
Holding Company headed by 
Machir J. Dorsey shall con- 
trol the Missouri State Life. 

In his letter President 
Taylor states that the 
safety and protection of the 
company and its stockhold- 
ers as a whole is at stake 
in the present struggle for 
control. 

“There is but one issue” 
his letter continued, “It is a 
fight between right and 
wrong. There is no othter 
issue.” 

After reviewing the devel- 
opment of the company since 
he joined it in January, 
1926, President Taylor goes 
into the financial history of 
the Keystone Holding Com- 
pany and the insurance com- 
panies in which it is now 
interested, calling attention 
to the fact that whereas the 
Keystone company paid only 
$1.50 a share for stock in the 
Inter-Southern Life it sold 
the same stock to the Secu- 
rity Life for $1.94 a share, 
and he charges that the 
Security in order to make 
this purchase had to sell in- 
come producing bonds and 
mortgages at a loss. He 
stated in the letter that the 
Inter-Southern stock has not 


(Continued on page 18) 
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President Storer 
Lists Committees 





Wide Geographical Distri- 
bution of Men WhoWill 
Carry on Work of NALU 





President Elbert Storer, 
Indianapolis, has announced 
the personnel of the various 
committees, regular and spe- 
cial, which will carry on the 
work of the National Asso- 
ciation of Life Underwriters 
during the next year. The 
membership of these com- 
mittees, distributed through- 
out the United States, is 
listed in the following: 

Educational— C. Vivian 
Anderson, chairman, Provi- 
dent Mutual, Cincinnati; 
Lester Schriver, vice-chair- 
man, Aetna Life, Peoria; 
Lara P. Good, Prudential, 
San Diego; Glenn S. Kies, 
Ohio National, Lansing; 
Ralph G. Engelsman, Penn 
Mutual, New York City; 
Arthur M. Spalding, Equi- 
table of U. S. A., New York 
City; James Elton Bragg, 
New York University, New 
York City; Miss B. B. Mac- 
farlane, Pan American, New 
Orleans; E. J. Sisley, Travel- 
ers, New York City; H. G. 
Kenagy, Sales Research Bu- 
reau, Hartford; Robert W. 
Moore, New England Mutual, 
Boston; Abner Thorpe, Dia- 
mond Life Bulletin, Cincin- 
nati. 

Special Michigan Plan— 
Glenn S. Kies, chairman, 
Ohio National, Lansing; H. 
G. Kenagy, Sales Research 
Bureau, Hartford; Miss B. 
B. Macfarlane, Pan Ameri- 
can, New Orleans; Arthur M. 
Spalding, Equitable of U. S. 
A., New York City; C. 
Vivian Anderson, Provident 
Mutual, Cincinnati; Abner 
Thorpe, Jr., Diamond Life 
Bulletin, Cincinnati. 

Convention Program — 
Theodore M. Riehle, chair- 
man, Equitable Society, New 
York City; Ben Shapro, vice- 
chairman, Penn Mutual, San 
Francisco; John W. Yates, 
Mass. Mutual, Detroit; Paul 
F. Clark, John Hancock, Bos- 
ton; Roger B. Hull, N. Y.C. 

Membership — Charles C. 
Thompson, chairman, Metro- 
politan Life, Seattle; Charles 
C. Gilman, vice-chairman, 
National of Vermont, Bos- 
ton; Theodore M. Riehle, 
Equitable Society, New York 
City; Holgar J. Johnson, 
Penn Mutual, Pittsburgh; 
Victor E. Beamer, Equitable 
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Society, Jacksonville; C. 
Vivian Anderson, Provident 
Mutual, Cincinnati; H. C. 
Van de Walker, American 
Life, Detroit; E. B. Thur- 
man, New England Mutual, 
Chicago; S. L. Morton, Conn. 
Mutual, St. Louis; H. L. 
Peebles, Aetna Life, Dallas; 


Frank B. Summers, New 
York Life, Omaha; Arthur 
S. Holman, Travelers, San 
Francisco; Dwight Mead, 


Pacific Mutual, Seattle. 

Law and Legislation— 
Henry J. Powell, chairman, 
Equitable Life Insurance, 
Louisville; C. Vivian Ander- 
son, vice-chairman, Provi- 
dent, Cincinnati; C. C. Day, 
Pacific Mutual, Oklahoma 
City; Edward S. Brashears, 
Union Central, Washington; 
F. L. Morton, New York 
Life, New York City; Julian 
S. Myrick, Mutual of New 





York, New York City; W. 
Rankin Furey, Berkshire 
Life, Pittsburgh; C. J. Sau- 
ter, Equitable of New York, 
Seattle. 

Publication—George Ked- 
erich, chairman, New York 
Life, Brooklyn; Holgar J. 
Johnson, Penn Mutual, Pitts- 
burgh; Harry Kay, Metro- 
politan, Boston; Leon Gilbert 
Simon, Equitable Society, 
New York City; G. D. Ran- 
dolph, New England Mutual, 
Cincinnati; Herbert Hen- 
dricks, Equitable of Iowa, 
Decatur; John C. McNamara, 
Jr., -Guardian Life, New 
York City; Louis G. Rude, 
Mutual Benefit, Newark. 

Institutional Advertising— 
Julian S. Myrick, chairman, 
Mutual of New York, New 
York City; Charles Axelson, 
Northwestern Mutual, Chi- 
cago; Gordon Campbell, 
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Aetna, Little Rock; Paul F. 
Clark, John Hancock, Bos- 
ton; O. Sam Cummings, Kan- 
sas City Life, Dallas; Wil- 
liam M. Duff, Equitable So- 
ciety, Pittsburgh; George D. 
Kederich, New York Life, 
Brooklyn; Harold Pearce, 
Guardian, Cleveland; John 
Newton Russell, Pacific Mu- 
tual, Los Angeles; Ralph 
Engelsman, Penn Mutual, 
New York City. 

Chairmen of various other 
committees follow: 

Budget and Finance—Rob- 
ert L. Jones, State Mutual, 
New York City. 

International Council] — 
Lawrence Priddy, New York 
Life, New York City. 

Resolutions — J. Stanley 
Edwards, Aetna, Denver. 

Cooperation with Trust 
Officers—Franklin W. Ganse, 
John Hancock, Boston. 
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As Certain as Today 


Life knows only two alternatives in mold- 
ing aman’s career. It will end either in OLD 
AGE or death. 


LIFE INSURANCE offers him 
the perfect safeguard, whichever 
of these two eventualities occur. 


If he is called before OLD AGE 
destroys his usefulness, it provides 
protection for those dependents 
he leaves behind. If he survives, 


it grants him that greatest of all 
boons—INDEPENDENT 


OLD AGE. 


The Prudential 


Insurance Company of America 


EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 























Life Insurance 


18 


Taylor Withdraws as 
Candidate 


(Continued from page 15) 


paid a dividend since 1925. 

Taylor also contends that 
Mr. Theobold Felss, chair- 
man of the Stockholders 
Protection Committee is not 
in the fight but that the 
Dorsey interests are domi- 
nating the “protective com- 
mittee.” 

His letter to the _ stock- 
holders of the company in 
part was as follows: 

“T am not and will not be 
an applicant for reelection as 
President of the Missouri 
State Life Insurance Com- 
pany at the annual meeting 
in January, 1932. I had 
reached this conclusion some 
months ago and communi- 
cated it to the members of 
‘the board, but withheld its 
announcement to avoid any 
‘uncertainty in the company’s 
administration. The safety 
and protection of this com- 
pany and the stockholders as 


a whole is at stake in the 
present contest for control. 
There is but one issue. It is 
a fight betwee. right and 
wrong. There is no other | 
issue. 

“During the six years I 


have been connected with this 
company its development has 
been, in round figures, as fol- 
lows: 

“Assets, 1926. $60,000,000; 
1931, $160,000,009; insurance 
in force, 1926, $587,000,000; | 
1931, $1,200,000,000. 

“There has been paid to 
stockholders in cash dividends 
$2,280,000, while in the thir- 
ty-two vears previously only 
$1,441,200 was paid. In these 
six years stockholders’ divi- 
dends have been $800,000 
more than in all the prior 
history of the company. The 
company has an able staff of 
trained and experienced ex- 
ecutives. It has a loyal and 
efficient home office organiza- 


tion. It has an experienced, 
loyal, enthusiastic agency 
force. My personal relation- 


ship with these people has 
been very close and my asso- 
ciation with them very dear 
to me. My decision not to 
seek election comes without 
suggestion from anyone and 
is dictated by my desire that 
this institution, its stockhold- 
ers, officers, agents and em- 
ployees shall not suffer by any 
fight directed at me and in 
order that the real and great 
issue may not be confused. 

“T have served this com- 
pany as faithfully as I knew 
how for six years, and be- 
ing now in a position to speak 
wholly without self-interest, 
I fee! it my duty to tell you 
the facts, so that you may 





make your decision intelli- 

gently and for the best in- 

terests of your company. 
“About a year and a half 


| 


Life Insurance 


ago, Caldwell & Company 
old 29% per cent of the stock 
of this company to the Inter- 
Southern Life Insurance 
Company of Louisville, Ky., a 
company with about $24,000,- 
000 of assets, which they con- 
trolled. Shortly after Cald- 
well & Company collapsed, 
the Keystone Holding Com- 
pany of Hammond, Ind., pur- 
chased from its receivers and 
creditors 47 per cent of the 
stock of the Inter-Southern 
Life Insurance Company. The 
Keystone Holding Company is 
a Delaware corporation con- 
trolled by Machir J. Dorsey 
of Hammand, Ind,, and his 
associates. 

“The Keystone Holding 
Company owned 75 per cent 
of the stock of the Security 
Life Insurance Company of 
America, a Virginia corpora- 
tion, with its executive offices 
in Chicago, IIll., having about 
$11,000,000 of assets. Key- 
stone sold the Inter-Southern 


Life stock, for which it paid 
$1.50 a share, to the Security 
for $1.94 a share, a spread of 
nearly $650,000, and the Se- 
curity, to make this purchase, 
had to sell income-producing 
bonds and mortgages at a 
loss. The Inter-Southern Life 
stock, on the other hand, was 
not income-producing and 
had not paid a dividend since 
1925. Keystone also sold to 
Security the controlling stock 
of the Northern States Life 
of Hammond, Ind., a company 
with about $8,000,000 of as- 
sets. The Security Life has 
been barred from the State of 
Missouri since these transac- 
tions, because the Superin- 
tendent of Insurance believed 
it to be impaired. The State 
of Michigan likewise under- 
took to bar the Security be- 





cause it was ‘not entitled to 
| public confidence,’ and this 
| action is being litigated. The 
| Security was excluded or vol- 
untarily retired from other 








These are facts of 
public record and common 
knowledge. 

“The obvious aim of all this 


States. 


pyramiding was to _ reach 
your great company with its 
$160,000,000 of assets. The 
obvious intention was and is 
to sell the Security Life stock 
to this company at a price 
sufficient to pay off Key- 
stone’s indebtedness and 
make its owners a profit. 

“You would then have had 
your company owning [Se- 
curity, which owned Inter- 
Southern, which owned 30 
per cent of Missouri State— 
an inter-locking, confusing, 
unsound and intolerable sit- 
uation. 

“Your management is op- 
posing and has opposed this 
program ever since it became 
apparent. It is wrong. There 
is nothing in the record of 
Mr. Dorsey and his associates 
or in their past experience to 

(Continued on page 41) 
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Entering 
Its 40th Year 


Prompt, efficient, result-getting service to represen- 
tatives and policyholders explains the phenomenal 
growth of the Missouri State Life Insurance Com- 
pany. Now entering its 40th year, the Company has 
become a nation-wide institution, ranking among the 
leading Old Line, Legal Reserve Life Companies of 
For the live, aggressive Agent, the mul- 
tiple line of Life, Accident and Health, Group and 
Salary Savings offered by this Company is a sure win- 
ner—it provides a contract to fit every life insurance 
need. Progressive Agents like the progressive meth- 
ods of the Missouri State Life. 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


Hillsman Taylor, President 
A GOOD COMPANY TO REPRESENT 
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Dorsey Comments 


on Taylor’ s Letter 





Declares Withdrawal a 
Victory for Stockholders 


Protective Committee 





Following the announce- 
ment by Hillsman Taylor in a 
letter to stockholders that he 
was not a candidate for re- 
election in January as presi- 
dent of the Missouri State 
Life Insurance Company, 
Machir J. Dorsey, president 
of the Keystone Holding 
Company, was asked to make 
a statement. Mr. Dorsey 
gave out the following to a 
representative of THE SPEC- 
TATOR. 

“Announcement by Hills- 
man Taylor that he will not 
be a candidate for reelection 
as president of the Missouri 
State Life Insurance Com- 
pany is the first victory of 
the Stockholders Protective 
Committee, and, in my opin- 
ion, this statement by Taylor 
is an attempt to do the in- 
evitable gracefully. Or it may 
be an attempt on the part of 
the Nims, Taylor, Watts 
management to lighten its re- 
sponsibility by casting Mr. 
Taylor off in an attempt to 
avoid responsibility for his 
administration. 

“Mr. Taylor does not state 
the facts in so far as the Key- 
stone Holding Company and 
the Security Life Insurance 
Company are concerned. 

“The truth is that in Jan- 
uary, 1931, attempt was 
made to reach an agreement 
between the various directors 
representing various interests 
in the company, and the man- 
agement was left in Mr. E. D. 
Nims, as chairman, and un- 
der him Mr. Hillsman Taylor, 
as president. The result was 
so unsatisfactory that before 
the September meeting of the 
board six of the directors 
asked Mr. Nims, Mr. Watts, 
Mr. Pierce, three other direc- 
tors, to join in removing Mr. 
Taylor from office on account 
of the showing which was 
made during the year. The 
six directors also contem- 
plated calling for resignation 


of Mr. Nims for the same 
reason. Messrs. Nims, Watts 


and Pierce refused to join in 
asking for Mr. Taylor’s res- 
ignation. 

“The incapability of the 
present management being so 


of the company itself, there 
is, it seems to me, only one 
thing for the stockholders to 
do, and that is to eliminate 
that management and to in- 
stall in its place a competent 
management in which all of 
the stockholders can and will 
have absolute confidence. In- 
ter-Southern Life Insurance 
Company is_ the largest 
stockholder; Mr. Felss is the 
second largest stockholder of 
the company. In joining Mr. 
Felss in the Stockholders Pro- 
tective Committee are many 
other stockholders who desire 
a change in management and 
the resumption of dividends 


which can undoubtedly be ac- | 


complished under 
management. 
“In my opinion, other res- 


ignations will follow. 


proper 





“The Stockholders Protec- 
tive Committee is conducting 
this fight on behalf of all 
stockholders of the company 
and I am informed that suc- 
cess of its plans is assured.” 





Union States Life Celebrates 


Formal recognition of its 
recent qualification and 
licensing to write insurance 
in Oregon was celebrated by 
the Union States Life Insur- 
ance Company of Portland, 
Ore., with a president’s re- 
ception and dedicatory service 
on Wednesday, Nov. 25, at its 
home offices in the Terminal 
Sales Building. 

Under provisions of a per- 
mit to receive preliminary ap- 
plications for insurance in the 
new company, granted April 
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1 of this year, its salesmen 
were enabled to write over 
$4,500,000 in preliminary ap- 
plications prior to its official 
qualification. Between Nov. 
12 and the day of its official 
opening celebration, the 
Union States Life added an- 
other half million in prelim- 
inary applications. 





Myrick Production 


The Paid-for Business for 
the Julian S. Myrick agency 
of the Mutual Life Insur- 
ance Company for the month 
of November, 1931, was 
$2,350,706 as compared with 
$3,047,500 for 1930. For the 
year the total paid-for busi- 
ness amounted to $33,066,611 
as compared with $39,959,311. 




















life companies. 


each 
growth—steady, 


FRANCIS F. McGINNIS, Vice-Pres. 
TERMINAL SALES BUILDING 


FORMAL OPENING 
of the 
Union States Life Insurance Co. 


celebrated with fitting ceremonies 
at its home offices 


NOVEMBER 25, 1931 


revealed the fact that this new Western company made its 
official bow with a total of more than 


FIVE MILLION DOLLARS 


Insurance Applied For 
Accompanied by Required Premium Payments 


IT IS MODESTLY BELIEVED that this re- 


markable showing sets a world’s record for 


bition of this new contender for early nation- 
wide recognition. . . . New business is now 
coming in at the rate of Ten Million Dollars 
a year, assuring high premium income. .. . 


It is the sincere conviction of its leaders that 


sound 


truly typical of the West. . . . 
UNION STATES LIFE INSURANCE COMPANY 


CAPITOL UNDERWRITERS CORPORATION, Owners 


WAYNE E. HIBBARD, President 


It is indicative of the am- 


succeeding anniversary will witness 


J. B. KRUTZA, Asst. Sec. 


and = satisfying— 


PORTLAND, OREGON 











clearly proved by the record 
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The Formula of 


Success 


IFE INSURANCE can be explained in plain, 
everyday language. The facts can be simply 
stated. People need to be told about life in- 

surance by one who knows life insurance and its 

adaptability. Salesmen of integrity, ability and 
courage who will work systematically and plainly 
state the facts of life insurance service will be 

Masters of their craft and successful. 

THe MuTUAL Lire or New York, with its long 
history of increasing success, offers opportunity. It 
writes Annuities and all Standard forms of life in- 
surance. Double Indemnity Benefits. It has many 
practices to broaden and expedite service for Field 
Representatives and for Policyholders. 

Those contemplating engaging in life insurance 
field work as a career of broad service and personal 
achievement are invited to apply to 






General Agent 
Contracts 
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Ohio, Michigan and Indiana 


















Write for Information 












THE MUTUAL LIFE INSURANCE 










on Philadelphia Life Insurance 
34 Nassau Street New York, N. Y. Company 
DAVER 5. BOuseer 111 NORTH BROAD STREET 






GEORGE K. SARGENT 
Vice-President and Manager of Agencies 
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The Things You 
Must Be Sure of — 








ROCKFORD LIFE | 
INSURANCE COMPANY 








The integrity of your company, its initia- 


Home Office: tive, its helpfulness. 
You can persuade a client to invest money 


only in something you think is safe; you can 
ROCKFORD, ILLINOIS wo him pours if your company has 
initiative to adopt new ideas and helps you 
to apply them because you know you have 
proper, modern equipment for solving 
problems. 
| The Franklin has weathered 47 years 








which have included war, epidemic, and 
financial uncertainty throughout the coun- 
try, without faltering. It has always been 
in the vanguard for new ideas, and offers 
its agents both elementary and advanced 
study courses. 
You can be sure of The Franklin’s stability 
and of the tools it offers for estate building. 
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For Direct Contract 


Write to 
THE FRANKLIN LIFE 
FRANCIS L. BROWN, INSURANCE COMPANY 
President Springfield, Illinois 
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Vincent P. Whitsitt 
AdvancedbyA.L.I.P. 


General Counsel of Asso- 
ciation Succeeds C. G. 
Taylor as Ass’t Manager 








NEw YorK, Nov. 27.—Vin- 
cent P. Whitsitt, connected 
with The Association of Life 
Insurance Presidents for 
more than eleven years and 
its general counsel for the 
last two years, has_ been 
elected assistant manager 
and general counsel to suc- 
ceed Charles G. Taylor, Jr., 
assistant manager and actu- 
ary of the Association for 
the last seven years, who has 
resigned to become a third 
vice-president of the Metro- 
politan Life Insurance Com- 
pany. 

Mr. Whitsitt was grad- 
uated from De Pauw Uni- 
versity in 1914. He was for 
a year head of the History 
and Civics Department of the 
high school at Martinsville, 
Ind., and for about a year 
and a half was connected 
with the Grain Dealers’ Na- 
tional Mutual Fire Insurance 
Company, of Indianapolis, 
both at the home office and 
as special agent in the field. 
In 1916, he entered Columbia 
University Law School. In 
1917 he left the Law School 
to volunteer for military ser- 














Journal 


of 


Institute 


of 
Actuaries 


A complete set of the 
Journal of Institute of 
Actuaries, Volumes 1 to 

60, bound in blue cloth 
| and in good condition, has 














been placed in our hands 
for disposal. 

We will be glad to quote 
a price to any insurance 
company, actuary, or li- 
brary who would be in- 
terested in obtaining these 
volumes. 


ner 


The Spectator 
Company 
243 West 39th St. 
New York City 


Assistant Manager 





Vincent P. Whitsitt 


vice, where he rose to rank 
of captain in the air service. 
At the close of the war, he 
returned to Columbia Law 
School and was graduated in 
June, 1920, and was admitted 
to the New York Bar in 
November, 1920. In August 
of that year he became con- 
nected with the Association. 
He was elected Assistant 
Secretary in November, 1922; 
Attorney in May, 1927, and 
General Counsel in October, 
1929. 





Central Life G. A. 
Des MoInes, Iowa, Nov. 
28.—W. H. Wright has as- 
sumed the general agency 
for the Central Life Assur- 
ance Society in northwestern 
Iowa with headquarters at 
LeMars. He has seven coun- 
ties in his district. Mr. 
Wright has been connected 
with the company for several 
years and has demonstrated 
his ability to assume an en- 
larged field of operation. 





Standard Life Progress 


Carlton E. Stevens, agency 
manager of the Standard 
Life, Jackson, Miss., informs 
THE SPECTATOR that at the 
end of two years’ operations 
the company has $6,000,000 
insurance in force. Of this, 
$3,530,000 was written in 
1930 and $4,028,000 was writ- 
ten in 1931. The company’s 
lapse ratio has been normal. 
The company now has 140 
agents under contract. Mr. 
Stevens has been in charge 
of the agency department 
since the company began 
business. 





Thurman Optimistic After 
Extended Tour 


Oliver Thurman, vice- 
president and _ superin- 
tendent of agencies of the 
Mutual Benefit Life In- 
surance Company of New- 
ark, N.J., who has just re- 
turned from a two months’ 
agency trip covering Mu- 
tual Benefit organizations 
in Alabama, Missouri, Mis- 
sissippi, Oklahoma, Kan- 
sas, Illinois, Kentucky, 
Tennessee and North Caro- 
lina, reports a most en- 
couraging spirit of op- 
timism everywhere. 

“Our men have been 
facing hard conditions,” 
Mr. Thurman said, “but it 
seems to be the unanimous 
feeling that the break for 
better times is immediate- 
ly before us. I am defi- 
nitely pleased and encour- 
aged by the optimistic at- 
mosphere which I have 
sensed on this extended 
trip.” 
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Oklahoma Life’ Agents 
Guests of Texas Assn. 





President George E. Lackey 
Addresses Joint Meet- 
ing at Dallas 





DALLAS, TEX., Nov. 30.— 
Twenty-five members of the 
Oklahoma City Association 
of Life Underwriters were 
guests of the Dallas associa- 
tion at the recent meeting 
of the latter. The Oklahoma 
underwriters repaid a visit 
made by a Dallas delegation 
some two months ago. The 
program for the occasion 
was provided by the visitors 
after they were welcomed by 
Harry K. Peebles, president 
of the Dallas association. 
Mr. Peebles also presented 
George E. Lackey, past pres- 
ident of the national asso- 
ciation. 

Mr. Lackey told of his 
visits to the homes of former 
millionaires who lost their 
fortunes through bad luck 
and business changes in the 
past two years. He pointed 
out how their plight could be 
used in selling insurance, 
declaring had these men in 
the days of plenty and pros- 
perity when they had money 
to burn, provided insurance 
annuities they would have 
been assured of an income 
to take care of them today. 





Legion Official 


W. Dudley Owens, secre- 
tary of the Lamar Life In- 
surance Company, recently 
attended the meeting of the 
National Executive Commit- 
tee of the American Legion 





in Indianapolis, Ind. 
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The incoln National Life Insurance 
Yompany. Fort Wayne, Indiana. 
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Compare These Participating Rates! 
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A Few of Our Endowment at Age 85........ $21.81 Endowment at Age 65....... $28.58 
Participating Economic Protector (Low Cost Retirement Income at Age 60.. 43.03 
Policies with ED. obec ences nedwes 15.32 Retirement Income at Age 65.. 32.70 
Rates <a age neg a porsiine Twenty Year Endowment..... 42.76 
Per $1,000 gs ee 16.58 Twenty Payment Life....... 30.04 
at | Preferred Modified Whole Life 19.70 Thirty Payment Life........ 24.30 

Age 35 Family Income, 20 Year Plan 27.31 Fuse Ue at Age GO. io. vctscs 26.44 


Also Attractive Annuities and Juvenile Policies 


A Real Opportunity for Live Men with an Aggressive Organization 


Write to F. A. Hicks, Superintendent of Agents, for Details of Our Liberal 


Agency Contracts 


(juarantee Mutual Life Com any 


A MUTUAL LEGAL RESERVE LIFE INSURANCE COMPANY 


Omaha.Nebr. 

















1871 





SIXTIETH ANNIVERSARY 





Insurance in Force 








1931 





YOUR 
OPPORTUNITY 


May Be With 
The Colonial Life 


Insurance Company 


sath iniharaaieaiata of America 
Admitted Assets Fag” a ae m .., ew ee 


$69,614,164.99 





Total Payments 
Under Policy Contracts 


$64,693 ,228.23 





THE LIFE INSURANCE 
COMPANY OF VIRGINIA 


RICHMOND 
BRADFORD H. WALKER, President 








Over 570,000 People Protected 
By Colonial Policies 


More Than 123 Million Dollars 
Insurance in Force 


Industrial Policies from Birth to Age Sixty 
Ordinary Policies from Age Fifteen to Age Sixty 


Operating in 
New Jersey, New York, Pennsylvania and Connecticut 
Home Office, Jersey City, New Jersey 
Tell All About Yourself in First Letter 


ahah te 


AO aetna het 


| Here’s A CHANCE FOR THE GO-GETTER 
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1.A.C. Committee 
Needs Your Aid 


Campaign Against Adverse 
Publicity Requires Help 


of Volunteers in Field 








The Insurance Advertising 
Conference is now active in 
discouraging unfavorable al- 
lusions to insurance and in- 
surance salesmen which oc- 
casionally appear in news- 
papers, magazines, movies 
and over the radio. Such 
allusions may occur. in 
“humorous” articles or in 
cartoons particularly. They 
are intended to be funny, but 
holding insurance or _ its 
salesmen up to ridicule hurts 
the business and makes the 
task of the field man so much 


the more difficult. It is there- | 


fore to the interest of every 
one connected with insurance 
in any way to help correct 
such misdirected humor. 

On the other hand, there 
are many instances in which 
the institution of life insur- 
ance and its salesmen are 
highly commended to _ the 
public, and it is the desire of 
the Insurance Advertising 
Conference to see that proper 
appreciation is expressed to 
the editor, author, or indi- 
vidual concerned. 

Life insurance men gen- 
erally can help the cause of 
the insurance salesman by 
being constantly on the look- 
out for references to all 
branches of insurance in 
newspapers, Magazines, 
movies, and radio programs. 
When you note something 
you like—or don’t like— 
please pass the information 
on to the editor of this paper, 
or send it directly to Robert 
G. Richards, C. L. U., Agency 
Secretary of Atlantic Life 
Insurance Company at Rich- 
mond, Va. z 


Pan-American 
(Concluded from page 15) 


ments of $10 per month per 
$1,000 of insurance, with a 
maximum liability under this 
feature of $750 for each 
$1,000 of insurance. 

The new clause embodies a 
six-months’ exclusion period 
with the first payment to the 
insured being made at the 
end of the seventh month. 


Neither Waiver of Premium | 


nor Income Disability is | 
issued to applicants over age 

fifty. Rates are not in-| 
creased. 
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In 1931 


Be the Outstand- 

ing Life Insurance 

Man in Your 
Community 





Our Service Will 
Help You 


Massachusetts 
Mutual Life 


Insurance Co. 
| Springfield 








Massachusetts 
Organized 1851 
More Than Two Billion 


Dollars of Insurance in 
Force 











today’s life insurance 


the Field. 




















Discusses Dividend 
(Concluded from page 15) 
existing conditions are likely 
to be corrected in a year or 
two. Policyholders’ divi- 
dends should not be changed 
frequently but should con- 

form to average trends.” 
However, where business 
is bad for several years in 
succession, Mr. Linton does 
not believe that it would then 
be wise for the company to 
continue eating into the sur- 
plus to retain a dividend 
scale unchanged. To do that, 
he thinks might impair the 
company’s ability to regain 
a satisfactory position when 
conditions return to normal. 
In his opinion, it would be 
far more advisable to cut the 
dividend and then increase it 
again after business im- 
proves. 





50 UNION SQUARE 








The $l-a-Week Plan, the Family Income 
Presentation, the Estate Digest, and the Spe- 
cial Income Annuity Presentation are only 
a few features of the tangible cooperation 
between the Guardian Home Office and 











Organized 
Operating 


| The Guardian Fieldman is equipped with 
organized visual presentations of proved 
selling power to satisfy the demands of 


estate builders. 








THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


NEW YORK 





eee 





Joins Metropolitan 
(Concluded from page 15) 
He was elected 
president of the American 
Life Convention in 1920, 
served on its executive com- 
mittee for many years and 
as chairman of its special 
taxation committee. He was 
also a member of the execu- 
tive committee of the Life 
Insurance Sales Research 
Bureau and a member of the 
executive committee of the 
Life Agency Officers’ Associ- 
ation. He has served as 
chairman of the Conference 
of Southern Life Insurance 
Companies and of the legis- 
lative committee of the Rich- 


a_ whole. 























ability to handle such 
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EXCLUSIVE 
care of THE SPECTATOR 





mond Underwriters Associ- 
ation. 

Mr. Ecker also announced 
the appointment of Max C. 
Fisher as assistant secretary 
of the Metropolitan. Mr. 
Fisher had been for several 
years, a supervisor in the 
Agency Instruction division 
of the company. 





Detroit Appointment 


BALTIMORE, Nov. 30.—The 
Eureka-Maryland Assurance 
Corporation has appointed 
the Northwestern Finance 
Corporation as a_ general 
agency for the company af 
Detroit and adjacent terri- 
tory. 








Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


Territory unsurpassed and large enough for an unlimited production. 
Contract as good as the best, with exclusive rights. 
Confidential communication invited from those with clean records and with 
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GLOBE LIFE INSURANCE 
COMPANY OF ILLINOIS 


431 S. Dearborn St. 








Chicago 






POSE BARRY DIETZ WM. J. ALEXANDER 


Secretary 





President 






Successor to 







GLOBE MUTUAL LIFE 
INSURANCE CO. 







Incorporated 1895 







T. F. BARRY, FOUNDER 

























1851 1931 


OUR REPRESENTATIVES 


Eightieth Anniversary Year 


Successfully Selling 
Berkshire Life Contracts 


Following Are Leading Sellers 
Low Cost 


> « > . 
Preferred Risk Life 
. > a . o 
12% Guaranteed Income Policy 


| Whole Life Payable at 85 
* 


Modified Whole Life Payable at 85 
. > 


* . . 


Retirement Income 60-65 


Disability and Double Indemnity Features 


All Policies Contain All the Extremely Liberal 
Features of the Berkshire Life Incomparable Contract 


Ask Any Berkshire Agent 




















Berkshire Life Insurance Company 


Incorporated 1851 


Pittsfield Massachusetts 


FRED H. RHODES J. S&S. WININGS 
President Supt. of Agencies 




















NOW READY 
SECOND EDITION—Revised and Enlarged 


A System and Accounting 
for a Life Insurance 
Company 


By J. Charles Seitz, A. B., F. A. 1. A. 
CONSULTING ACTUARY 


HIS book gives a mass of details in con- 
cise manner—both by means of forms and 
by descriptions and explanations. Each 
subject treated is complete in itself, and there is 
avoided the annoying feature of many books of 
practical instruction, which continually break the 
thread of thought by referring the reader to other 
pages. The subjects are grouped under seven 
divisions : 


General Department Policy Department 
Agency Department Accounting Department 
Medical Department Renewal Department 


APPENDIX 


Unification Is the Secret of Success 
A Fundamental Element of this Book 


The system is exceedingly well Adapted to Ex- 
pansion as the Company grows—an Essential 
Feature of any system. 


The hints and suggestions of the book will 
SAVE TIME, LABOR and MONEY. The 
book is a consulting expert always at your com- 
mand for the one initial fee. 

Mr. Seitz is well known as an able and prac- 
tical man in connection with the mathematics and 
accounting of life insurance, and the book here 
described, of which he is author, is a practical 
guide enabling a life insurance company to lay 
out a complete and economical system of keeping 
its accounts and records. Companies having good 
systems in operation may also profit by the use 
of this book, for it is probable that ideas can be 
gleaned from it which would save a company 
yearly many times the cost of the book. 


PRICE, per copy $35 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 West 39th Street, NEW YORK, N. Y. 


CHICAGO BOSTON LOS ANGELES NEW ORLEANS 
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Royal Union Agents 
Honor Pres. Shambaugh 





Greatest September Produc- 
tion in History of 
the Company 


Des Mornes, Iowa, Nov. 
28.—The greatest September 
business in the history of the 
Royal Union Life was es- 
tablished in honor of the 
president of the company, J. 
J. Shambaugh. The com- 
pleted business for’ that 
month totaled $3,326,000. 
The previous high record was 
in September, 1930, when the 
production reached $3,106,- 
000. 

R. W. Brooks, of Philadel- 
phia, was the individual per- 
sonal leader and won the 
president’s loving cup with 
a volume of $149,000. Ap- 
proximately one-third of the 
September volume of busi- 
ness was secured by the 
company’s Iowa agencies. 





Statement on D. & D. 


President D. E. Ball of 
The Columbus Mutual 
Life Insurance Company, 
Columbus, Ohio, has an- 
nounced that for’ the 
present at least the com- 
pany will not make any 
change in its Disability 
rates or conditions, and 
also that dividends to 
policyholders will con- 
tinue unchanged through- 
out 1932. 














Celebrates 38th Year 


Joseph Mills, Chicago, 
president of the Veteran’s 
Association of the Metropoli- 
tan Life, will observe his 
thirty - eighth anniversary 
with the company on Friday. 
During the last thirty years 
he has been manager of the 
Garfield district, which in- 
cludes the west side of Chi- 
cago and contiguous suburbs. 

















Assistant Actuary 


Wanted by Eastern company. State 
experience ; 
present duties and salary. All com- 
munications will be treated as con- 


qualifications; 


fidential. 
BOX 15 


c/o THE SPECTATOR 


by 
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Riehle to Address Southern 
Agents 


Theodore Martin Riehle of 
New York, vice-president of 
the National Association of 
Life Underwriters, will ad- 
dress the Birmingham Life 
Underwriters on Dec. 14 at 
the Thomas Jefferson Hotel, 
on the subject of “Cardinal 
Principles.” At a Ladies’ 
Night Dinner on the night of 
Dec. 18 he will also address 
the Mississippi Association 
of Life Underwriters at 
Jackson on the same subject. 





Father and Sons Form New 
Agency 

L. M. Rutten and his two 
sons, F. Gordon and Raoul 
R., whose sterling records as 
individual producers have 
given them a high place on 
the roll of honor of North- 
western National Life of Min- 
neapolis, have now joined to- 
gether in a new general 
agency for that company at 
Boise, Idaho. 
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Cancellation Upheld 


BIRMINGHAM, ALA., Nov. 
28.—Cancellation of life in- 
surance policies on an allega- 
tion of false statements in 
the application for insurance, 
was upheld Tuesday in the 
United States Circuit Court 
of Appeals. 

The ruling affirmed the 
Federal Court for the Middle 
District of Alabama in the 
case of Abraham Franco and 
Matilda Franco, Mont- 
gomery, as_ trustees for 
Ralph Franco vs. New York 
Life Insurance Company. 

Both district and circuit 
courts upheld cancellation on 
evidence of the false answers. 





Amarillo, Texas, Manager 


The Life Insurance Com- 
pany of Virginia announces 
the appointment of Harvey 
M. Radey as manager for 
Amarillo, Tex., and vicinity. 
Since 1921 he has served as 
manager for the Jefferson 
Standard Life at Amarillo. 


SOUTHEASTERN U.S. 


As a result of our expansion program, 
unusually attractive General Agency 
openings are available for the right 
men in most of the ten SOUTH- 
EASTERN states in which we now 


operate. 


Unexcelled policy contracts, 


most liberal first year and long time 
renewal commissions, allowance for or- 


ganization and office expenses. 


If you are looking for a real oppor- 


SOUTHEASTERN LIFE 


INSURANCE COMPANY 





c. O.. MILFORD, 
President 


GREENVILLE 
Southeastern “U. S.” Should Remind You of Us 


tunity, it will be to your advantage to 
communicate with us. 


Yanni Yy 


ORGANIZED 
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Life Insurance 


S mech 7 
By Mietfb. Ved st 


SHORT time ago when “fielding” 
in a couple of States I had the 
pleasure of meeting a number of in- 
surance men. None of them happened 
to be in the fire insurance business so 
for once I will not deal exclusively with 
fire insurance matters in the following 
paragraphs. But one of these, who lives 
in a large city not very far from 
Camden, made me a most pleasing 
proposition although there was some- 
thing of a sting in the proposal. 
* * * 
E told me he had read a column 
I had written in THE SPECTATOR. 
I am not sure which one it was but he 
gracefully indicated that I had had 
nothing to say but, like the boys in 
the Haddam drum corps, seen my duty 
and said it. I told him that in spite 
of the fact he was a Harvard man he 
evidently never had learned to read 
between the lines. “I write,” said I, 
“for the intelligentsia.” I shall not re- 
peat his answering wisecrack. 
* +. * 
HEN he made his pleasing pro- 
posal. “I’ll write a column for 
you,” he said. I said that would be 
fine, but when would he write it and 
how soon might I expect it. I told him 
the dead line would be Wednesday. 
“All right,” he said, “I’ll write it here 


and now.” 


* * * 


O we cleared some of the glasses 
S off the writing table and secured 
several sheets of the beautiful sta- 
tionery provided by the hotel without 
extra cost, and he sat down to write 
the column. Just then one of the other 
visiting insurance men called my at- 
tention to something else he thought 
I might like and while discussing it 
with him the columnist, I presumed, 


was completing the column. 
+ * . 

O in time I turned and looked over 
S his shoulder and was startled to 
see only a half line under the title 
“Smoke.” What, did you tear it up?” 
I asked. “I’ve not torn anything up,” 
he said indignantly. ‘“You’ve had 
twenty minutes,” I said. “I told you 
the dead line was next Wednesday and 
here it is Friday.” 


“What has Frank got over there?” | 


asked. I said I thought it was 
“T’ll write this later,” he said 
the paper in the basket. 
And here it Wednesday and no 
column has come as yet from that 
beautiful city so close to Camden. 


he 
Scotch. 
and threw 


is 


Fire Insurance 











A speaker at 


the recent meeting of the Norwegian 
Association of Marine Experts, at 
Oslo, recommended that an interna- 
tional conference be held to discuss 
the carriage of inflammable goods on 
cargo liners. The number of fires at 
sea, it was stated, were increasing, 
and the problem of reducing this dan- 





ger was a most serious one. Spon- 
taneous ignition of the cargo, one 
speaker said, was the cause of a ma- 
jority of such fires, and it was thought 
that if all ship masters were asked 
to give their opinion on the question 
of fire risk and the best remedy 
against fire on board ship much of 
value would be secured. Spontaneous 
ignition denotes, in the insurance 
business, ignition produced in conse- 
quence of slow and gradual accumu- 
lation of heat from oxidation. It has 
been found that when the air is moist 
the oxidation takes place more per- 
fectly and so adds to the danger on 
ships. Spontaneous ignition has fre- 
quently been the only discoverable 
cause for fires in ships carrying 
copra, oilcakes, tobacco, etc. 


* * * 


A supplement 
to the April, 1931, list of inspected 
Electrical Appliances has been re- 
ceived from the Underwriters’ 
Laboratories, which was established 
and is maintained by the National 
Board of Fire Underwriters. This 
“supplement” runs to 56 pages and it 
furnishes a good index of the amount 
and magnitude of the work that is 
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constantly being done under the di- 
rection of the National Board. The 
Underwriters’ Laboratories was in- 
corporated in 1901 and those in 
charge of its work have done their 
best to see that it lives up to its Latin 
motto: “Ignis Servus Non Dominus 
—Securitas Omnium.” 


* * a 


A. D. Dulaney, 


insurance commissioner of Arkansas, 
recently stated what he believed to be 
the duty of every fire insurance agent 
in Arkansas. He said every agent 
should preach and teach fire preven- 
tion every day. The result, he said, 
would be that each year to eliminate 
millions in fire loss in the State. He 
added that it was the duty of every 
agent actually to know the hazards 
of every piece of property insured by 
his agency. He should know the 
hazards of property upon which he 
does not carry insurance, for these 
hazards affect the lines carried by his 
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INSURANCE 
AGENT 
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agency. He should know to 
write correctly and rate the risks in- 
sured and he should give definite in- 
formation to each property owner as 
to the hazards and eliminations there- 
of that affect each risk. It is to be 
hoped that there are many such fire 
agents in Arkansas, and every com- 
pany doing business there would sec- 
ond the assertion that each agent 
should be like that not only in that 
State but in every city and town 
where insurance is written. 
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President Tamblyn 
on Lincoln Merger 





Says Many Advantages 
Will Result from Union 
with Chicago F.& M. 





In a letter addressed to the 
stockholders of the Lincoln 
Fire Insurance Co. President 
A. T. Tamblyn discusses the 
merger between the Lincoln 
Fire and the Chicago Fire & 
Marine Insurance Co., and 
says that when the merger 
is completed the Lincoln will 
have a capital of $1,000,000, 
with substantially increased 
surplus, reserves and total 
assets. “It will place the 
Lincoln in a position to be 
on the approved lists for 
; properties controlled by life 
insurance companies, savings 
banks, etc., which business is 
usually of the highest grade 
and is not, as a general rule, 


iA ia i 


available to companies of 
less than $1,000,000 capital,” 
he says. 





An Appreciative Citizenry 


FRANKFOoRT, Ky., Dec. 1. 
—So appreciative were 
the citizens of Southgate, 
Ky., over their fire depart- 
ment, which is a volunteer 
organization, that they 
furnished the members of 
the department with a big 
feast on Thanksgiving 
Day. The firemen, accord- 
ing to all reports, had 
more turkey than all of 
the other people in the 
town put together. And 
no fire, fortunately, in- 
terrupted the feast. 











President Tamblyn points 
out that it is natural that 
economies through consolida- 
tion will result, and the 
greatest care will be given to 
the unification of the plants. 
with the result that substan- 
tial savings in operation will 
follow. He says: “You may 
be assured that the intrinsic 
worth of your holdings 
the consolidated company will 
be as great as those you now 
| hold, and the earnings we be- 
| lieve will be enhanced.” 
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MARIN E—TRANSPORTATION —ALLIED 


Insurance Agents Associa- 
tion of the City of New York. 
The executive committee 
went on record for the as- 
sociation as disapproving in 
its entirety the proposition 
submitted by Chairman F, E. 
Jenkins of the New York 
Special Committee for Fire 
Insurance. The committee 
was organized by officials cf 
ithe various fire insurance 
|companies to cooperate with 
|the New York State Insur- 
ance Department in matters 











LOUISVILLE, Dec. 1.—The 
Kentucky Fire Underwriters’ 
Association, meeting at the 
Brown Hotel, Louisville, last 
Friday, for the 38th annual 
session, elected R. B. Trigg, 
of the Rochester American, 
as president to direct the 
field men’s organization dur- 
ing the coming year. E. F. 
Scott, of the Great Ameri- 
can, was elected vice-presi- 
dent; and Paul C. Grider, 
special agent of the North 
British fleet, was re-elected 
secretary-treasurer. 

J. Grover Galloway, State 
agent of the North British 
; group, retiring president; 
E. C. Knoop, of the Aetna, 
and A. L. Macpherson, of the 
St. Paul, were elected to the 
executive committee, which 
retained Cad P. Thurman of 
the Continental, and W. H. 
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Major R. B. Trigg Heads 
Kentucky Underwriters 


| Strossman of the Hartford. 

| Mr. Trigg, the new presi- 
|dent, has spent his life in 
| just two lines of endeavor— 
| first as a fighting man for 
Uncle Sam, and secondly as 
an insurance agent. He was 
born and raised at Glasgow, 


Ky. During the Spanish- 
American War he _ served 
with the Third Kentucky 


Volunteer Infantry as a first 
lieutenant. His first connec- 
tion with insurance started 
at Glasgow, Oct. 1, 1907, 
when he became connected 
with the Dickinson & Trigg 
agency at Glasgow. In 1915 
he was elected to the State 
Senate and served until 1917, 
when he resigned to enter the 
World War, and became a 
major of infantry in Novem- 
ber, 1917, and was stationed 
at Camp Lee, Petersburg, 
| Va., where he trained men 








Major R. B. Trigg 





. 
| for overseas duty, until leav- 


|ing the service in December, 
11919, at which time he en- 
tered the service of the old 
|Southern Adjustment Co., 
at Louisville, under Hugh 
| Young, remaining until 1905 
when he joined the Great 
American group. 





~ 
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New York City Association 
Condems Short Rate Change 


Executive Committee Says Any Modification of Rule 
Would be Detrimental to Best Interests and Urges 
Fire Companies to Vote Against Its Adoption 


Any modification of the short rate rule is detri- 
mental to the best interests of the business, accord- 
ing to a resolution unanimously adopted at a meet- 
ing Monday by the executive committee of the Fire 


relating to fire insurance in. 
New York State. Under date 
of Nov. 20, Mr. Jenkins sent 
a bulletin to the chief execu- 
tives of the fire insurance 
companies, members of the 
New York Fire Insurance 
Rating Organization, relating 
to short rate rules and prac- 
tices with respect to reduc- 
tion of insurance on merchan- 
dise. 

The resolutions adopted by 
the executive committee of 
the Fire Insurance Agents 
Association of the City of 
New York stated that its ex- 
ecutives had made a thorough 
study of the proposition. The 
resolution urged the fire in- 
surance companies to whom 


the matter had been sub- 
mitted to vote against the 
proposal. The _ resolution 


gave a number of reasons for 
asking such action, which, in 
part, are as follows: 

Any modification of the 
short rate rule is detrimental 
to the best interests of the 


business. In our opinion the 
adoption of the proposed 
modification of such rule 


would inevitably lead to the 
u’ter demoralization of the 
fire insurance business 
throughout the entire coun- 
try. It is obvious that such 
a change for New York State 
must necessarily be followed 
by a similar change in all 
other States, and ultimately 
result in the complete aban- 
donment of the present rule 
country-wide. 

In fixing the rate for fire 
insurance the New York Fire 
Insurance Rating Organiza- 
tion predicates the rate on an 
annual basis with the expec- 

(Concluded on page 30) 
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THE WHITE FIREMAN" 


Contributes to a Safe Christmas 


The introduction of electric lights for Christmas 
trees, to supplant highly dangerous candles, is an 


achievement in fire prevention of no small import- 


* See the North America advertisement in 
The Saturday Evening Post, December 
26th (out on the 22nd); The Literary 

Digest, December 26th (out on the 24th). 
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Robert M’Connell 
Resigns as Manager 





Directors of Royal and of 
Liverpool & London & 
Globe Express Regrets 


The directors of the Royal 
Insurance Co., Ltd., and of 
the Liverpool & London & 
Globe Insurance Co., Ltd., an- 
nounce that with deep regret 
they have acceded to the re- 
quest of Robert M’Connell, 
manager of both companies, 
that he retire at the end of 
the present year. 

Mr. M’Connell has had 
more than a half century of 
active life in the insurance 
business, and is considered 
one of the outstanding fig- 
ures in the British insurance 
world. His early experience 
was gained with the Cale- 
donian and the West of Eng- 
land. He went to the Sun 
Fire office in 1885 and re- 
mained there until 1896, in 
which year he joined the 
Royal at Liverpool, where he 
stayed until 1900, when he 
became manager of the com- 
pany’s Manchester branch. 
In 1907 he was appointed as- 
sistant secretary at the Lon- 
don office, succeeding to the 
secretaryship the following 
year, which position he held 
until his appointment as gen- 
eral manager of both the 
Royal and the Liverpool & 
London & Globe in 1929. 

Mr. M’Connell was presi- 
dent of the Chartered Insur- 
ance Institute for the session 
1926-27. In 1925 he sat on 
many occasions on the de- 
partmental committee in con- 
nection with the Assurance 
Companies Act. In 1923-24 
he was chairman of the Lon- 
don Salvage Corps, and he 
has held the office of honor- 
ary treasurer of the Accident 
Officers’ Association. He was 
president of the London In- 
surance Institute in 1916, and 
in 1922 was appointed a mem- 
ber of the Royal Commission 
which was set up to consider 
the question of fire brigades, 
fire prevention and the reduc- 
tion of wastage by fire. He 
has been president of the In- 
surance Officials’ Society 
since 1928, and from 1921 to 
to 1929 was a member of the 
Insurance Unemployment 
Board. 

The directors have ap- 
pointed F. J. Williams and J. 
Dyer Simpson, at present as- 
sistant general managers, to 
be general managers in suc- 
cession to Mr. M’Connell. 
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News of the Far West 








SAN FRANCISCO, Nov. 30.— 
A steady gain in inland 
marine and all risks business 
this year as compared to 
1930, is noted in the North- 
west and Rocky Mountain 
territory by A. B. Knowles, 
Pacific marine manager of 
the St. Paul Fire & Marine, 
who has returned from a five 
weeks’ survey of the field. 

New companies entering 
the field in recent years ac- 
count for the business in- 
crease, says Mr. Knowles. 
He holds that these com- 
panies in their efforts to gain 
business have succeeded in 
bringing to the attention of 
the public a form of insur- 
ance which they had little 
knowledge of in the past. 
“Instead of reducing the vol- 
ume of business for each 
company, the activity of the 
new organizations has in 
reality created more business 
for everybody,” says Mr. 
Knowles. Mr. Knowles vis- 
ited company agencies and 
branch offices in the follow- 


ing States: Oregon, Wash- 
ington, Montana, Colorado, 
Utah, and Nevada. 

*x * * 


The new rules and rates 
covering earthquake insur- 
ance in the San Francisco 
territory has been approved 
by the members of the Board 
of Fire Underwriters of the 


Pacific and the task of pre- 
paring the new forms, en- 
dorsements and rate sheets 
is now going forward. It 
took a two-thirds vote of the 
members to have the sug- 
gested changes, which are 
considerably more liberal in 
both rates and provisions, 
approved. 


2 6 ¢ 


Robert M. Levison, mem- 
ber of Levison Bros., insur- 
ance brokers of San Fran- 
cisco, and son of President 
J. B. Levison of the Fire- 
man’s Fund, recently was 
presented with a gold deputy 
State fire marshal’s badge in 
recognition of his services 
along fire prevention lines 
while he was chairman of the 
fire prevention committee of 
the San Francisco Junior 
Chamber of Commerce. State 
Fire Marshal J. W. Stevens 
made the presentation. 


* * * 


Changes in the status of 
the companies represented by 
Corroon & Reynolds, in the 
Pacific Coast is indicated by 
the application made in be- 
half of some of these com- 
panies by E. S Inglis to the 
Board of Fire Underwriters 
of the Pacific, for approval 
of new arrangements in the 
form of underwriters agen- 
cies. 








1. D. Goss for Housing 
Conference 


CHICAGO, ILL., Nov. 30.— 
Ira D. Goss, manager of the 
America Fore Group’s farm 
department, has received and 
accepted an invitation from 
President Hoover to partici- 
pate in the conference on 
home building and home own- 
ership to be held in Washing- 
ton, Dec. 2 to 5. Mr. Goss, 
because of his familiarity 
with agricultural conditions, 
will serve on the committee 
on farm and village housing, 
of which Prof. A. R. Mann, 
of Cornell University, is 
chairman. President Hoover 
will address the first session. 





Despite political opposi- 
tion, William J. Egan has 
been continued in office as 
the head of Newark’s De- 
partment of Safety which 
embraces both fire and police 
divisions of the city’s public 
systems. 








Personal Fur Premium 
Reduced 


A reduction in the cost of 
the personal fur policy to 1% 
per cent, for one year, has 
been announced by the In- 
land Marine Underwriters 
Association. The new rate 
will become effective Jan. 1, 
next. The minimum premium 
per policy will be $5. The 
present rule for this cover- 
age is 2 per cent, minimum 
premium $8. 

A further provision is 
made for allowing credit to 
policyholders under existing 
fur policies for the amount 
of reduction pro rata from 
Jan. 1, 1932, to expiration. 
Personal fur policies here- 
after issued to attach prior 
to Jan. 1, 1932, are to be 
written at the present an- 
nual rate of 2 per cent— 
minimum premium $8 but 
may be endorsed to show 
refund, pro rata of % per 
cent annual, from Jan. 1, 
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American Colony and 
Germanic Fire Merge 


Stockholders of Two 
New York Companies 
Favor Plan 





The American Colony In- 
surance Company and the 
Germanic Fire Insurance 
Company, both of New York, 
will be merged under the 
name of the American Col- 
ony Insurance Company as a 
result of a vote of the stock- 
holders of both companies 
held last week. A determi- 
nation of the actual value of 
each company’s shares will 
be made and when the pro- 
posal is approved by the 
superintendent of insurance 
of the State of New York 
the merger will be completed. 
The Germanic was licensed 
by the New York Insurance 
Department in 1928. Its 
statement for 1930 showed 
assets of $2,219,885 and net 
surplus of $237,416. Net 
premiums for that year were 
$1,080,545 and its total in- 
come for the year was $1,- 
218,938. Norman T. Robert- 
son is the president. The 
American Colony was or- 
ganized in 1890 as the Under- 
writers at American Lloyds, 
New York, and changed to a 
stock company in 1926. Its 
annual statement, as of Dec. 
31, 1930, showed assets of 
$1,445,032, and net surplus 
of $241,736. The total in- 
come for the year was $762,- 
452. L. H. Wise is the pres- 
ident. 








1932, to expiration. In no 
event shall any policy dating 
prior to Jan. 1, 1932, bear a 
premium of less than $8 nor 
shall the net retained pre- 
mium be less than $5 on any 
policy endorsed reducing the 
rate as of Jan. 1, 1932. 





No Reorganization Planned 


INDIANAPOLIS, IND., Dec. 1. 
—tThe annual meeting of the 
officers and board of directors 
of the Mutual Fire Insurance 
Company of Indianapolis to 
be held about the middle of 
December will be for the 
purpose of electing officers 
and routine business. C. D. 
Riess, secretary, said a re- 
port that the meeting was 
for the purpose of reorgan- 
ization was erroneous. One 
of the daily papers had pub- 
lished this _ report. Otto 
Wagner is president of the 
company. 
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Football Programs 
Fully Covered 





Continental Carries Risk 
on 30,000 at Yale-Har- 
vard Game 





What is believed to be the 
first instance of covering 
football game programs 
against loss by fire or acci- 
dent in transit under an in- 
land marine form was made 
by the Continental Insurance 





Company when it so insured 
30,000 programs distributed | 
at the recent Yale-Harvard | 
game at Cambridge. The 
Harvard Athletic Associa- | 
tion desired to protect its 
investment in the printing of 
the programs as well as to 
insure itself against the pos- 
sibility of having to make | 
refunds to advertisers in 
case the pamphlets were de- | 


stroyed by fire or other 
cause. 
While the programs were | 


en route from the printing 
plant at Andover to Cam- 
bridge on a motor truck, the 
vehicle met with an accident | 
and some of the programs 
were scattered about, reveal- 
ing the fact that the cover 
was ornamented with a pic- 
ture showing John Harvard 
sitting on the historic Yale 
fence. This design had been 
kept secret and was not in- 
tended to become known pub- 
licly until the game oc- 
curred. 

. 


Federal Mutual and Twin 
Mutual Merge 


Policyholders of the Fed- 
eral Mutual Fire Insurance 
Company, and of the Twin 
Mutual Fire Insurance Com- 
pany, both of Boston, have 
approved the merger of the 
two companies which will be 
known as the Federal Mu- 
tual Fire Insurance Com- 
pany. President James S. 
Kemper, of the Federal Mu- 
tual, states that the merger 
will provide the policyholders 
of both companies with pro- 
tection of larger assets and 
surplus and a wider distribu- 
tion of liability. The merger 
will have the benefit of 
affiliation with the group of 
Kemper companies which has 
more than $72,000,000 insur- 





Holiday Warning 


William B. White, su- 
perintendent of the bu- 
reau of surveys of the 
New York Board of Fire 
Underwriters, has issued 
a warning against the 
use of inflammable holiday 
decorations and calls at- 
tention to the fact that 
the indiscriminate use of 
such materials constitute 
an additional hazard not 
contemplated when a fire 
insurance policy was is- 
sued. He also points out 
that fire insurance con- 
tracts require that all ad- 
ditions, changes or alter- 
ations made in electrical 
equipment be reported to 
and approved by _ the 
Board and that wherever 
changes or additions for 
temporary or permanent 
use are installed, applica- 
tion for approval shall be 
filed on blanks provided 
for the purpose. 











ance in force. 
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Special Agent for Century 
Insurance Co. 


Christian C. Meyer, Jr., 
has been appointed special | 
agent for New York State 
for the Century Insurance 
Co. He succeeds E. H. 
Bradt, retired. For a num- 
ber of years Mr. Meyer was 
special agent in New York 
and New Jersey for the State 
Assurance Company of 
Liverpool, and later special 
agent for the Corroon & Rey- 
nolds fleet in New York. 
Syracuse will be his head- 
quarters. 


Receive Silver Medals 


William Peters and Emil 
N. Sorgenfrei, members of 
William Peters & Company 
agency, of West Farms, New 
York, and representatives of 
the Franklin Fire Insurance 
Company, have completed 25 
years’ continuous _ service 
with the Franklin and were 
aceordingly awarded silver 
medals in recognition of the 





fact. The presentation of 
the medals was made by 
Harry E. Phillips, State | 
agent. 


Agent for Dixie Fire 


The Charles Agency, Inc., | 
of New York has been ap-| 
pointed as agent of the Dixie 
Fire Insurance Co. for Man- | 
hattan and the Bronx. 


Eliminate Separate 
“Earthquake Policy” 


San Francisco Brokers to 
Vote on Endorsement 
to Fire Policy 





SAN FRANCISCO, Dec. 1.— 
Confident that their recom- 
mendations will bring to an 
amicable close the long con- 
troversy over earthquake in- 
surance rates in forms in 
San Francisco the Insurance 
Brokers Exchange will meet 
Dec. 9 to ratify the changes 
and extend the constitution 


| of the organization to include 


earthquake insurance within 
its province. Wherever the 
words “fire insurance” are 
now used in the constitution 
in a regulatory manner, the 
word “earthquake” will be 
added according to the an- 
nouncement of the proposed 
changes. 

Following the failure of 
the exchange members to 
ratify a similar proposal 
several months ago because 
of the unchanged rates anc 
rules governing the business 
enforced by the Board of 
Fire Underwriters of the 
Pacific, a series of confer- 
ences were held by the brok- 
ers’ committee, a represen- 
tative of the real estate 
brokers of the city and the 
board’s representatives. The 
result was a long report in 
which various changes, in- 
cluding the elimination of a 
separate earthquake policy, 
were suggested. With a few 
minor changes these sugges- 
tions were approved by the 
members of the Board dur- 
ing the past month. Instead 
of a policy earthquake in- 
surance in San Francisco 
will be issued by the new 
“earthquake damage assump- 
tion” endorsement attached 
to the fire policy. 





50 Years of Service 


George R. Smith of Woon- 
socket, R. IL, has completed 
50 years continuous service 
as an agent of the Home In- 
surance Company. H. C. 
Seydel, State agent, pre- 
sented Mr. Smith with a gold 
medal, as a token of appre- 
ciation from the company. 
Mr. Smith entered the insur- 
ance business on Nov. 1, 


1881, with his father, Reuel 


P. Smith who started in the 


| insurance business in 1856. 





j | be 


| 
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Condemns Rate Change 
(Concluded from page 27) 


tation that where the insur- 
ance is for a shorter period 
a higher average rate shall 
prevail. The present short 
rate rule has been in effect 
for upward of half a century 
with but slight modification 
and has built safeguards 
around the business which 
would be entirely destroyed 
by the proposed modification. 

The short rate rule now in 
effect protects the business 
of the broker, the agent and 
the company in that the busi- 
ness cannot be shifted pro- 
miscuously overnight as 
would be possible if the pro- 
posed modification were 
adopted. 

While it is stated that the 
purpose of the proposed mod- 
ification is only to modify the 
short rate rule as applied to 
certain classes, it is our 
opinion that the ultimate re- 
sult would be the extension 
of the rule to apply to all 
classes. 

We believe that the adop- 
tion of the proposed modifi- 
cation would add tremendous- 
ly to the expense of doing 
business not only by the com- 
panies, but by the agents | 
and brokers as well. Among 
other items of expense would 
the development of a ma- 
terial increase in earned pre- 
miums to be handled and col- 
lected, the issuance of numer- 
ous policies and increased 
bookkeeping. 

It is intended by this pro- 
posed modification to conform 
to the ruling by former Su- 
perintendent Conway in 
which he held that to permit 
pro rata cancellation of Inter- 


state Underwriters Board 
multiple location risks and 
not to permit a_ similar 


method of cancellation on sin- 
gle location risks was illegal. 
It is proposed to meet this 
objection, not by making the 
Interstate Underwriters 
Board and similar organiza- 
tions comply with the short 
rate rule, but to correct the 
discrimination by authorizing 
a pro rata rule to all mer- 
chandise risks. It is our con- 
tention that the proposition is 
illegal in that it discriminates 
unfairly between the owner 
of merchandise who may be 
permitted under the proposed 
rule to get a pro rata can- 
cellation of his insurance, as 
against the owner of contents 
other than merchandise and 
the building owner, and, fur- 
ther, that it violates the pro- 
visions of the standard fire 
insurance policy. 

We contend that the proper 
way to remove the discrim- 
ination referred to by for- 
mer Superintendent Conway 
is to compel the use of the 
present short rate rule on all 
policies issued under the 
rules and regulations of the 
os ae 
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E.V. Mills Secretary 


of Fireman’s Fund 


Succeeds H. P. Blanchard, 
Retired; Geo. E. Towns- 
end Made Ass’t V.-Pres. 


The Board of Directors of 
the Fireman’s Fund Insur- 
ance Company at their meet- 
ing last week elected Edward 
V. Mills, secretary, to suc- 
ceed H. P. Blanchard, whose 
retirement was recently an- 
nounced. At the meetings 
of the boards of directors of 
the Home Fire & Marine In- 
surance Company and the 
Occidental Insurance Com- 
pany, Mr. Mills was elected 
secretary of those companies 
also. At the same meetings 
George E. Townsend was 
elected assistant vice-presi- 
dent of the three companies. 
These promotions became 
effective on Dec. 1. 


Mr. Mills has been secre- 
tary of the Fireman’s Fund 
Indemnity Company and the 
Occidental Indemnity Com- 
pany since the organization 
of these companies. He is a 
native of San Francisco and 
is well known on the Pacific 
Coast. 

Mr. Townsend is a native 
of San Francisco and is wide- 
ly known in fire underwriting 
circles on the Pacific Coast. 
He joined the Fireman’s 
Fund in 1918 to assume 
charge of the head office fire 
underwriting department. In 


February, 1925, he was 
elected assistant secretary of 
the Fireman’s Fund and 


Home Fire & Marine Insur- 
ance Companies. His insur- 
ance career dates back to 
June, 1891, when as a young- 
ster he entered the employ of 
the Robert Dickson General 
Agency, one of the leading 
general agencies of San 
Francisco at that time. 


Mutual Adjustment Bureau 


BALTIMORE, Dec. 1.—The 
incorporation of the Mary- 
land Mutual Adjustment 
Bureau, Inc., which will ad- 
just and settle all claims 
pertaining to the insurance 
business has just been an- 
nounced. The incorporators 
and temporary directors are 
Joseph W. Miles, Marion 
Ellicott, and Edith Ijams. 
Offices have been opened in 
the First National Bank 
Building. 
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New Jersey News and Comment 








The Edgewater (N. J.) 
sugar refineries have estab- 
lished enviable safety records 


month after month. A 
chemical company of St. 
Louis (Mo.) has operated 


two factories for over a year 
without a single lost time 
accident. At both of these 
plants the idea of personal 
responsibility has been so 
thoroughly impressed upon 
the men as to cause each one 
to feel obligated to do a little 
more than just his own share 


to keep the record unbroken. 
K * * 


| ranks third in October build- 
| ing construction for the en- 
| tire State. By the close of 
| 1931 it is expected that Tea- 

neck will reach the $2,000,000 
;mark in building permits. 
| Its population now is 18,000. 

* 


= 


The fire hazards, claimed 
| to exist at Palisade Junction 
where elevated intersection 
| dead ends all streets leading 
|to the trolley tracks, have 
|received attention from the 
Taxpayers and _ Business 
Men’s Association of Fort 
Lee. This body has urged 


According to the report of | the elimination of all blind 


Paul Volcker, manager of 
Teaneck Borough, his town 


| pockets and the construction 


of proper grading. 
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K. B. Hatch Special Risk 
Department Manager 


The Fire Association, the 
Reliance Insurance Company 
and Victory Insurance Com- 
pany announce the appoint- 
ment of Kenneth B. Hatch 
as manager of their special 
risks department at the head 
office to succeed J. E. Curtis, 
resigned. Mr. Hatch has 
had long experience, both in 
the home office and the field, 
and by a thorough training 
in special classes. In his new 
position he will supervise the 
underwriting of all classes of 
insurance on _ sprinklered 
properties and special classes 
such as use and occupancy, 
rents, leasehold, riot and civil 
commotion. His appointment 
is effective at once. 
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THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT 
HEALTH 
AUTOMOBILE 
MS 


TEA 
COMPENSATION GENERAL LIABILITY 


ESTABLISHED 1869 


LONDON GUARANTEE & ACCIDENT CO., LTD. 
HEAD OFFICE, 55 FIFTH AVE., NEW YORK 
J. M. Haines, United States Manager 
E. W. Lang, Resident Manager, 90 Maiden Lane, New York 








Eureka Maryland Assurance Corp. 


BALTIMORE, ‘MARYLAND 
Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS 
of POLICIES, INDUSTRIAL and ORDI.- 
NARY. 


Josh N. Warfield, Jr., Pres. J. Barry Mahool, Vice-Pres 
A. W. Mears, Sec’y A. Victor Weaver, Treas. 





THE GUARANTY LIFE INS. CO. 


DAVENPORT, IOWA 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, President and Mgr. 


 ——————— as 


THE OLD LINE | 
od 5 YN = = 7+ =) i 
La INSURANCE Co. 


CONTRACT | 
TERRITORY 
COMPANY] 


FOR GOOD MEN 


CBRobbins Pres. CA Svaboda, Seep 
HOME OFFICE: CEDAR RAPIDS, IOWA 
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Now Ready — 3lst Annual Issue 
Fire Insurance Laws, 


Taxes and Fees 
1931-32 


Revised according to 1931 legislation this 
new edition in one volume contains a Digest 
of the Statutory requirements in the United 
States and Canada relating to Fire Insur- 
ance Companies and agents, with many 
quotations from the statutes. 

A feature of this book which is unique is 
the codification of the system of county and 
municipal taxes and fees which is apt to be 
referred to daily. It has been obtained 
from thoroughly trustworthy sources and 
every effort has been made to insure its ac- 
curacy. 











A great convenience and time-saver 


Price $25 
THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 WEST 39th STREET, NEW YORK 
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for progressive agents... 
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Equitable Life Insurance Company 


Home Office: Washington, D. C. 


Henry P. Blair, President Allen C. Clark, Secretary 
Joseph Sanders, Vice-President Gilbert A. Clark, Actuary 


ATTRACTIVE OPPORTUNITIES 


For men with clean past records, in 


DELAWARE, MARYLAND, OHIO, W. VIRGINIA and 
DISTRICT OF COLUMBIA 


Up-to-Date ORDINARY and INDUSTRIAL Policies 


For further information, write 








Life The Spirit 
Underwriting of Life 
Efficiency Underwriting 


by Walter Claf 


Repeatedly described as 
the best beginners text 
available on life insur- 
ance salesmanship. Nu- 
merous subtle ways of at- 
tracting the prospects at- 
tention and beguiling 
methods of approach are 
outlined, followed by 
many ingenious. closing 
suggestions. Selling ade- 
quate coverage is stressed 
with definite examples to 
show how the salesman 
may lead the prospect to 
discover the extent of his 
own needs. 


Price $1.00 


12 copies. $10: 
25 copies, $20. 





by Walter Cluf 


In thts book, a sequel 
to Life Underwriting 
Efficiency, the author em- 
phasizes the importance 
of physical appearance 
and mental attitude. This 
book is not only highly 
inspirational to both the 
new and the experienced 
salesman but also offers 
many new and effective 
sales methods. One G. n- 
eral Agent says it is “the 
best sales book for both 
new and old men I have 
read in my 26 years in the 
business.” 


Price $1.00 


12 copies, $10: 
25 copies, $20. 





C. L. U. DEGREE QUESTIONS & ANSWERS 


Copies of complete set of questions and 
answers to the June, 1931, C. L. U. 
Degree examination. 


Price $1.00 


12 coptes, $:iv. 











L. H. Hannah, Manager of Agencies 


—_ ——L————— 











ORDER TODAY FROM 
THE INSURANCE FIELD 


P. O. Box 617 
LOUISVILLE, - KENTUCKY 
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1931-32 Edition of Fire Ins. 


Laws, Taxes and Fees 





Covers All States, Canada and Cuba; Gives Legal 
Data on Over 50 Classified Subjects; Subject In- 
dexes and Chronological Calendars Summarize 


Statutory Requirements 





The 1931-32 edition of that 
very valuable book, Fire In- 
surance Laws, Taxes and 
Fees, which is the thirty-first 
annual volume of that im- 
portant reference work, has 
just been issued by THE 
SPECTATOR COMPANY. This 
volume covers the legal re- 
quirements in the various 
States as to over fifty classi- 
fied subjects, and embraces 
the changes due to the legis- 
lation of the year 1931, when 
practically all State legisla- 
tures were in session. 

This work is undoubted- 
ly the most complete and 
convenient reference book 
pertaining to the legal re- 
quirements of fire insurance 
companies and agents in the 
various States and territories 
of the United States, and in 
the Dominion of Canada and 
its Provinces, and in Cuba. 
It is the first and only pub- 
lication covering county and 
municipal taxes and fees re- 
lating to fire insurance 
throughout the country. 

In Fire Insurance Laws, 
Taxes and Fees, the ordi- 
nary provisions of the law 
are digested, but sections 
relating to topics treated and 
which appear ambiguous or 





liable to misinterpretation or 
misconstruction, are quoted 
verbatim. The information 
given in this excellent work 
under each State’s name is 
divided into four portions, 
carrying the following heads: 
State Requirements, Calen- 
dar, County Taxes and Fees, 
Municipal Taxes and Fees. 

Under the head of State 
Requirements the following 
data are given: 

Adjusters’ Licenses, Regu- 
lations Governing Advertise- 
ments, Agents Defined, 
Agents for Unlicensed Com- 
panies, Agents’ Licenses, An- 
nual Statements, Anti-Co- 
insurance, A nti-Compact, 
Anti-Discrimination, Attor- 
ney, Aviation Insurance, 
Cancellation of Policy, Capi- 
tal. Required, Certificate of 
Compliance, Classification 
Schedule, Commission Limit- 
ation, Commissions to Non- 
Residents, Company Defined, 
Company Licenses, Deposits 
Required, Domestic Com- 
panies, Examinations, Fees, 
Fire Department Tax, Fire 
Marshal, Foreign Companies’ 


Home Office Statements, 
General Penalties, Impair- 
ment, Investments Pre- 
scribed, Licensed Brokers, 





Risk, 
Lloyds, Marine Insurance 
Requirements, Miscellaneous, 
Misrepresentation, Mutual 
Companies, Non-Resident 
Agents or Brokers, Prelim- 
inary Documents, Publica- 
tion, Qualification of Agents 
and Brokers, Rate Schedules 
to Be Filed, Reciprocal In- 
surance, Reciprocal Law, Re- 
insurance, Reinsurance Re- 
serve, Remittances, Removal 
of Suits, Resident Agents, 
Semi-Annual Statements, 
Standard Policy, Taxes, Tax 
Statements, Valued Policy. 
Under the heading Calen- 
dar, the principal statutory 
requirements are summarized 
in chronological order. 
Counties and Municipal- 
ities levying taxes and fees 
are listed alphabetically, with 
amounts or percentages. 
Subject indexes embrace 
the lists of the States and 
territories having various 
classes of laws, arranged 
under appropriate headings 
so that the reader can tell at 
a glance whether or not any 
particular State has a stat- 
ute of the character described 
by a specific heading. This 
arrangement also enables the 
user quickly to locate the 
page upon which further in- 
formation may be found. In 
the body of the book the data 
relating to each State re- 
spectively are kept together, 
and the whole work is com- 
pletely indexed. There is a 
list of State insurance offi- 
cials and the dates of expira- 
tion of their respective terms 
of office, and, in addition, the 
name, title and address of 
each State official is given 
under the name of the State 
in the body of the book. A 


Limit on a _ Single 





“400 Members B-4 
February 4” 


BIRMINGHAM, ALA., Dec. 
1.—The executive committee 
of the Alabama Association 
of Insurance Agents has 
been called by Chairman W. 
W. Croom to meet in Mont- 
gomery, Dec. 4, to map out 
plans for a membership cam- 
paign and to determine on 
the place and time of the 
1932 convention. The mem- 
bership drive is intended to 
reach every agent in the 
State and has as its slogan, 
“400 Members B-4 Febru- 
ary 4.” At the last conven- 
tion in Gadsden, Mobile pre- 
sented the only invitation for 
next year’s meeting and it is 
expected that the Gulf City 
will be named by the execu- 
tive committee. For the last 
ten years the convention has 
been held in May. 





new and useful feature is the 
grouping in one table of the 
following items: Name of 
State, Final Date for Filing 
Annual Statements, Final 
Date for Filing Premium 
Tax Statement, Final Date 
for Paying Premium Tax, 
Rate of Premium Tax. 

This most serviceable law 
reference work contains 760 
pages; new legislation, rul- 
ings, etc., of the current year 
having increased the size of 
the book by 12 pages. It is 
of great value to all fire in- 
surance companies and men 
having to do with legal and 
tax requirements. The book 
is handsomely and substan- 
tially bound in buckram, and 
sells at $25 per copy, with 
discount on orders for twelve 
or more copies. 




















Tue agent of a FIREMAN’S FUND company has back of him the tested 
strength of a fleet operating throughout the United States and Canada. 
He is in a position to give every insurer full protection. 


Fire- Marine + Automobile + Casualty « Fidelity + Surety | 


FIREMAN’S FUND INSURANCE COMPANY 
HOME FIRE & MARINE INSURANCE COMPANY 
and in the Pacific Coast-Rocky Mountain Field OCCIDENTAL INDEMNITY COMPANY 


NEW YORK 


CHICAGO 


SAN FRANCISCO 


FIREMAN’S FUND INDEMNITY COMPANY 
OCCIDENTAL INSURANCE COMPANY 


BOSTON 


ATLANTA 

















THE SPECTATOR 
December 3, 1931 


Fire Insurance 





34 


Thurl Ton 
oy orl 


ELL, they got me. 

\ \ made a man out of me. As R. W. 
S. puts it, “When you break your neck 
playing with a gang of kids, you’re a 
man my son.” Whether he said this 
from real and painful experience or 
whether he is jealous I’m 
THE SPECTATOR’S only 
ualty of the season, is 
mine. The statement has a certain 
quality of sympathy however, and I 
presume he wants me to know that he, 
too, has suffered the penalty of early 
brittleness of bones. 


* . * 

Y sad experience, which kept me 
M chairbound all Thanksgiving 
afternoon, came to me early last Thurs- 
day morning. If I had followed my 
usual habits of living it would never 
have happened; I mean I should have 
stayed abed. But importuned by the 
enthusiastic sales talk of a younger | 
brother and his gang of bonecrushing 
comrades, I decided to lend myself to 
the vagaries of a little game of touch 
Like many another “little 
game,” it proved disastrous. I had 
made sure that it was to be “touch” 
football where you simply tag your 
man instead of hurling him to the 
earth with intent to kill, for I noted 
that a couple of the participants who | 
though sixteen year olds could easily | 
tip the beam at 210. 


* * * 


because 
“ootball 
hard to deter- 


cas- 


football. 


EVERTHELESS, my precautions 

were “actuarially unsound.” For 
a while all went well, and I got a 
kick out of going into a huddle with 
“my side.” It was fun, too, to sling 
a football over the heads of the mad- 
dened herd and watch some young 
squirt scamper for a touchdown (need 
I say that there were scores of them). 
I was an active participant in all the 
“arguments,” too, and the superior 
knowledge of football which is the in- 
alienable right of every man who has 
been for years a non participating spec- 
tator stood me in good stead. But 
then came the moment of tragedy. 
Attempting to hurl a short pass, I 
twisted about and fell headlong a‘ter 
throwing the ball wildly into space. I 
was sure I had broken every bone in 
my body, although I had _ simply 
twisted my ankle. The calm advice of 
the other members of the game was 
that I “get up and walk about on it a 


| every 
| pretty full crop. 


teen-story 





bit and it’ll be O. K.” My answer 
through tears of agony, was simply, | 
“so long, fellows, see you later.” And | 


I hobbled home. 


Casualty, Surety, Etc. 








| PEOPLE AND 
fi PROBLEMS 


IN CASUALTY INSURANCE 


Ou: eagle eye | 


is always out for trick accidents, and 
six months or so we harvest a 
A selection from our 
current gleanings are ready for mar- 
ket, but be careful reading them be- 
cause like the fellow out in Chicago 
you may laugh yourself out of a six- 
window to your er—dis- 
may. Among the claims which insur- 
ance companies have paid in recent 
months was one entered by a young 
man whose sweetie broke his rib in 
a hugging match. Another young 
chap who had quite a reputation as 
a dancer was jogging around the floor 
at a great rate when he lost his foot- 
ing, fell and somehow skidded into 
the heating apparatus, where he was 
pretty severely burned. 





Out on the front porch one night 
a fellow had been holding his girl on 
his lap so long that his foot “went to 
sleep,” and when he finally stood up 
it caved in under him. He fell down 
the porch steps and succeeded in 
breaking his leg. Another one which 
we would swear was phoney if we 


Erte - Big 









= 





=? 


hadn’t the tried and true word of the 
Employer’s Liability Assurance Cor- 
poration, concerned a plate glass 
wreck. A customer was paying a bill 
inside an automobile dealer’s shop 
when he saw a friend passing by out- 
side. The customer hastily grabbed 
his change and hurried to catch his 
friend, loping through several yards 
of clean plate glass window in his 
haste. But the payoff is that he wasn’t 
even hurt. 





; A. Beha, 


general manager of the National 
Bureau of Casualty and Surety 
Underwriters, an illusion shatterer 


himself when it comes to speak- 
ing out on rate adequacy problems, 
spoke to the North and South Caro- 
lina insurance agents last week on 
the depression and adequate rates. 
The depression, he said, among other 
things has dispelled the dangerous 
idea that companies can make up rate 
inefficiencies by investment profit. 
“This was not a wholesome state of 
mind,” Mr. Beha said. “Present con- 
ditions of necessity tend once more to 
throw emphasis on the true character 
of insurance—its function of assum- 
ing risks at proper and adequate pre- 
mium rates. This is a time when 
only by sound practices can the com- 
panies render the service required and 
survive. Opportunity is at hand for 
real talent to show itself in the proper 
and economical conduct of the busi- 
ness.” 





Chiet Justice Hughes 
and his associates are to have a new 
building down in Washington that 
will cost well over $8,000,000, and 
we are glad, because nothing is too 
good for that august body, the United 
States Supreme Court. We are also 
glad to hear that and to congratulate 
the National Surety Company on 
writing a $4,191,500 bond on the con- 
tract. We are informed that it is 
one of the largest to be written in 
recent years, and its execution com- 
pletes all the preliminary require- 
ments necessary before the work may 
proceed. 
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California “Auto 
Court” Proposed 


San Francisco Men Want 
Special Commission to 


Speed Up Procedure 


Making recommendations 
for sweeping changes in 
court procedure and the han- 
dling of automobile personal 
injury cases, even to the ex- 
tent of creating a State fund 
to meet the expenses of in- 
jured persons unable to meet 
these costs, was made by the 
“administration of justice” 
section of the San Francisco 
Commonwealth Club last 
week. 

Taking a stand that many 
declare to be highly social- 
istic in character, the section, 
through its chairman, Warren 
H. Pillsbury, formerly on the 
California Industrial Acci- 
dent Commission, would take 
litigation over automobile ac- 
cidents out of the courts and 
place in the hands of a spe- 
cial commission which will 
have powers not enjoyed by 
any of the State’s courts. 

The section charged that at 
the present time litigation is 
costly and slow to the detri- 
ment of both the defendant 
and the injured. They would 
modify court requirements so 
the judge would be empow- 
ered to hear testimony, call 
witnesses, etc., by means 
which are not now permissible 
under the laws, by liberaliza- 
tion of the rules of evidence 
and adoption of other short 
cuts. 

In setting forth the value 
of a commission method of 
handling such cases, the sec- 
tion’s report cited two hun- 
dred cases on record where 
the elapsed time from filing 
of claim to verdict was re- 
ported to have averaged sixty- 
three weeks, as compared 
with nine weeks for similar 
industrial accident cases han- 
dled by the Industrial Acci- 
dent Commission. 
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Miss Perkins Denies Charges 
Against State Industrial 
Body 


Miss Frances 
New York State Industrial 
Commissioner, yesterday 
made public figures on the 
work of the State Insurance 
Fund to show that 
“saved for employers in the 
State more than $20,000,000 


Perkins, | 


it had | 
| Tragle this week. 


in insurance costs,” in the in- | 


dustrial accident field. 


Her statement was made 


in connection with the publi- | 


cation of a denial she 
submitted to 


had 
Governor) 


Franklin D. Roosevelt of | 


charges made against her as 


State Industrial Commis- 
sioner and against her man- 
agement of the insurance 


fund by the “Accident Pre- 
vention and Safety League, 
Inc.,” an organization of 


N 


AS 


SCELLANEOUS 


Va. Life & Casualty Cuts | Wisconsin Wants 


Capital in Half 

The Virginia Life & Cas- 
ualty Company, Ince., of 
Richmond, has reduced the 
par value of its shares from 
$10 to $5, thereby cutting its 
capital from $200,000 to 
$100,000, it was announced 
by President T. Elwood 
The pro- 
cedure was effected through 
an amendment in its charter. 





State Fund to Move 
The New York State In- 
surance Fund plans to move 
its headquarters from 432 
fourth Avenue to the Plaza 
Building, 625 Madison Ave- 
nue, New York City, after 


Jan. 1, Charles G. Smith, 
manager, announced _ this 
week. The Fund will oc- 


cupy two floors in its new 
offices with a larger total 


employers of window clean- | area than it occupies in five 


ers. 


floors at present. 





Depository Fund 





Special Legislature Ex- 
pected to pass LaFollette 
Bill This Week 





MADISON, WIs., Dec. 1.— 
Whether the State of Wis- 
consin will enter the deposi- 
tory bond business will be 
considered by a special ses- 
sion of the Legislature con- 
vening here this week. Itis 
believed likely that the pro- 
posal of Governor Philip La- 
Follette to create a State de- 
pository fund to protect pub- 
lic monies will be passed. 

Although surety men op- 
posed and defeated a similar 
measure at the last regular 
session of the Legislature, 

(Concluded on page 39) 














New Building Being Erected By Hartford Steam Boiler 





The Hartford Steam Boil- 
er Inspection and Insurance 
Company is erecting a new 
home office building on the 


same site as that previously | 


occupied by its old quarters, 
56 Prospect Street, Hart- 
ford, Conn. 

The company is the pioneer 
in this country, and the larg- 


| ine of steam boiler insur- 
ance, and the necessity for 
| expansion caused the con- 


f 


| struction of the beautiful 
new building which will con- 
| tain the last word in mod- 
| ern improvements. 
The building will be ready 
for occupancy next spring. 
The officers of the Hart- 


est in the world in the writ-| ford Steam Boiler Inspec- 





tion and Insurance Company 
are R. C. Corson, president 


and treasurer; E. Sidney 
Berry, vice-president; Cur- 
tiss C. Gardiner, John J. 


Graham, D. F. Reese, vice- 
presidents; Louis F. Middle- 
brook, secretary; Halsey 
Stevens, H. E. Dart, assis- 
tant secretaries; and C. E. 
Blake, assistant treasurer. 


Casualty, Surety, Etc. 








36 

















( on mt topics 


(Topics of the Connecticut Mutual) 





VOL. VI DECEMBER, 1931 NO. 12 





The Connecticut Mutual is pleased to announce that 
ConMuTopics, its monthly magazine for salesmen, 
was judged the best of all life, fire and casualty house 
organs on exhibit at the recent Toronto meeting of 
the Insurance Advertising Conference. | 


To our contributors we express our sincere thanks 
and appreciation for their invaluable assistance in 
making ConMuTopics a helpful sales aid. 


THE CONNECTICUT MUTUAL 


LIFE INSURANCE COMPANY 
Hartford 
85 Years of Public Service 


1846 1931 























| MY COMPANY 


Because Fidelity is a good company to work with, its field 
men instinctively say “‘mgy company.” This reputation has been 
built by more than a half century of fair dealing under live-and- 
let-live contracts with close Head Office cooperation. 


FIDELITY OFFERS 


Modern policy forms and an exceedin ngly successful lead service. 
It operates in thirty-nine states, including New York, on a full 
level net premium basis. It has more than $424,000,000 insurance 
in force, is financially solid and steadily growing. 








Income for Life Family Income 
Low Rate Life 
Send for booklet 


“The Company Back of the Contract” 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 
Philadelphia 


Walter LeMar Talbot, President 


























ICLETETTTTEEEEELEEEEESTETEETE BE TEED 

















BALTIMORE NEW YORK 


A PROGRESSIVE 


SURETY and CASUALTY 
COMPANY 
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A HEAD-HIGH 
INVESTMENT 


Sell life insurance for what it is. An investment! But 
let us not unjudicially lambaste bonds, stocks, and mort- 
gages. For they are the necessary credit devices that 
underlie our entire national structure, and must and will 
continue to do so. Their ownership by prospects is meri- 
torious and not condemnable,—provided !— 

Provided that the buyer—if of strictly limited means 
—has first by life insurance provided as completely as 
possible for his family and his own later years ;—and 
that he does not margin-gamble any part of the money 
which should be, for safety’s sake, entrusted to life in- 
surance, or place reliance for his family and himself 
solely in securities whose income may be diminished or 
suspended. Life insurance for such a man is an invest- 
ment head-high among all types of securities—giving cer- 
tainty of income for his family or for his later years. 
That is his paramount investment requirement. 








The Penn Mutual Life Insurance Co. 
WM. A. LAW, President 


Independence Square Philadelphia 






























Sales Possibilities 
Undeveloped in Maryland! 


We Have Some of the Best 
Counties in the State Open 
for Direct Appointment. 
Generous Contract . . . Full Policy Service 
Sincere Home Office Cooperation. 


George Washington Life Insurance Co. 
Charleston, West Virginia 

















GRAND RAPIDS LABEL CO. 
| GRAND at ta ee 
i MmIic#, 


FOR FOLDER 


so WilsG ; ELABORATE DIS PLAY, 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 
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Court Approves 


Movie Evidence 





Pa. Compensation Board 
Bases Decision in Two 
Cases on Films 





PHILADELPHIA, Nov. 30.— 
The use of moving pictures 
as evidence in workmen’s 
compensation cases was up- 
held by the Pennsylvania 
State Workmen’s Compensa- 
tion Board in a ruling which 
held that it considered the 
movies to be much fairer to 
both sides than the impres- 
sion made by the testimony 
of the various parties. 

The ruling came at a hear- 
ing last week when, for the 
first time in Pennsylvania 
history, moving pictures were 
used twice as evidence. In 
both cases, the movies were 
taken by J. H. O’Rourke, Jr., 
insurance investigator, who 
had previously sold the idea 
to Paul D. Centmyer, at- 
torney. 

The first case was that be- 
fore Referee Herman UH. 
Mattmann. Marcus Oak, em- 
ployed by a construction con- 
cern, was injured on Aug. 6, 
1927, when a boom fell on his 
head. He suffered a fracture 
of the skull and a dislocated 
shoulder. Up until May 20, 
1930, he was paid full com- 
pensation and from then on, 
partial. On June 9, 1931, 
O’Rourke had the case as- 
signed to him. He trailed 
Oaks to work on June 11 and 
took movies of him lifting 
planks, driving nails and 
“performing his usual duties 
in an able manner.” The 
Southern Surety then entered 
a petition to terminate the 
compensation as of June 8, 
1931. It was the first time 
movies were introduced as 
evidence. The company won. 


Joins “Old Guard” 


George E. Fetzer of St. 
Louis, Mo., has been pre- 
sented with a gold watch fob 
for having completed twenty- 
five years of service with the 
Fidelity and Casualty Com- 
pany. This is the official dec- 
oration for the company’s 
“Old Guard.” 

“Your company is proud 
of the fact that you have 
been associated with us for 
so long a period,” Ernest 
Sturm, chairman of the com- 
pany’s board of directors 
wrote Fetzer in presenting 
him with the gold watch fob. 
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No Licenses for Uninsured 
Cabs in Maryland 


BALTIMORE, Nov. 28.—All 
taxicab owners must obtain 
permits from the public ser- 
vice commission showing 
that they have taken out 
property damage and per- 
sonal liability insurance on 
their vehicles before the 
motor vehicle commissioner 
will issue 1932 license plates, 
it was decided at a confer- 
ence held at the public ser- 
vice commission yesterday. 

Harold E. West, chairman 
of the public service commis- 
sion, asserted it has unani- 
mously been agreed upon 
that no taxicab will be per- 
mitted to operate after the 
first of the year unless the 
full letter of the law passed 
by the last legislature is 
complied with. 

The new law, he said, re- 
quires proof of liability re- 
sponsibility, including both 
personal and property insur- 
ance; that each cab _ be 
equipped with an approved 
type of meter and that a 
permit be issued by the pub- 
lic service commission for 
each vehicle in operation. 





International Re Passes 
Quarterly Dividend 





Eastern Associates of Carl 
Hansen Present at Di- 
rectors’ Meeting 


International Reinsurance 
Company has declared its 
regular quarterly dividend of 
50 cents a share payable to 
all stockholders on record as 
of Dec. 15 and Jan. 1. 

Carl Hansen, president, was 
accompanied at this meeting 
by several of his Eastern as- 
sociates, including E. C. 
Stokes, former governor of 
New Jersey; W. Freeland 
Kendrick, former mayor of 
Philadelphia; J. Philip Bird, 
president of the New Jersey 
Manufacturers’ Association; 
Bentley Pope and Harry 
Leavitt of Trenton; Ferdi- 
nand Wilkes, banker, of Pas- 
saic, N. J., and E. J. Hen- 
nessy, member of the law 
firm of Schuyler, Dunbar & 
Weinfeld of Chicago. Two 
trips arranged by Mr. Han- 
sen were of particular inter- 
est to his guests, one to the 
resort in Mexico, Agua Ca- 
liente, and the other a tour 
through the Paramount-Pub- 
lix Studios, where the party 
were the guests of Will H. 
Hays. 





Back in Casualty Field 





Norman R. Moray 





California Compensation 
Rates Up 22 Per Cent 


A general revision of 
workmen’s compensation 
insurance rates in Califor- 
nia produces an average 
increase of 2% per cent 
over all, according to Wal- 
ter A. Chowen, manager of 
the California Inspection 
Rating Bureau. The new 
manuals were distributed 
to the compensation com- 
panies Monday, Nov. 23, 
and the new rates will he 
effective Jan. 1. 











Compensation Co: Affiliates 
Cannot Write “Stability” 
Bonds 


Bonds posted by compensa- 
tion insurance companies op- 
erating in New York State 
will not be accepted by the 
New York Insurance De- 
partment ‘in the future if 
they are issued by any affil- 
iate of the compensation in- 
surance company, it was an- 
nounced, this week. It was 
also stated that the bonds 
which have hitherto been 
filed on July 1 annually will 
henceforth be reviewed by 
the department on Jan. 1 as 
well as at the time of filing. 

In making the announce- 
ment George S. Van Schaick, 
superintendent, says, “this 
department will not accept 
as a sufficient surety a surety 
company, no matter what its 
standing, which is so inter- 
related with the insurer car- 
rier that conditions affecting 
the stability of one will in all 
likelihood affect the stability 
of the other.” 
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N. R. Moray Joins 


New Amsterdam 


Widely Known Casualty 
Executive Is Assistant to 


J. Arthur Nelson 





Norman R. Moray, widely 
known casualty executive, 
has joined the staff of the 
New Amsterdam Casualty 
Company as assistant to 
President J. Arthur Nelson, 
it was announced last week. 
Mr. Moray will be atttached 
mainly to the rapidly ex- 
panding New York City of- 
fice. 

Mr. Moray has had a color- 
ful career in the casualty 
insurance business and is 
known to casualty men all 
over the country. His first 
experience was gained with 
the National Surety Com- 
pany, and he was later 
named general manager of 
the Great Eastern Casualty 
Company. When the Hart- 
ford Accident and Indemnity 
Company was organized in 
1913 he became vice-presi- 
dent and general manager, a 
post which he retained for 
15 years. He resigned it in 
1928 to become president of 
the Southern Surety Com- 
pany. 

When the Southern was 
purchased by the Home and 
the Home Indemnity formed, 
Mr. Moray became chairman 
of the board of both com- 
panies. A nervous break- 
down early in this year 
forced his retirement from 
active business. 





W. H. Stewart on Chicago 
Cost Committee 


Cuicaco, Nov. 28.—The 
new sub-committee of com- 
pany branch managers and 
general agents which has 
been formed to formulate 
amendments to the proposed 
acquisition cost control for 
Cook County, has elected W. 
Herbert Stewart, president 
of the Casualty Managers’ 
Club of Chicago, its fifth 
member. Mr. Stewart heads 
the Stewart, Keator, Kess- 
berger and Lederer general 
agency. The committee was 
launched with four members 
two company managers, L. J. 
Kempf of the Travelers and 
B. B. Bale of the Standard 
and two general agents, 
Lyman M. Drake and Allan 
I. Wolff. 
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THE 
December Horoscope 


The Turquoise is the December birth stone 
and it symbolizes success. 


Light blue and pink are your lucky colors. 


The Narcissus is the December birth flower. 


Great energy characterizes persons born in 
this month. Their energy makes them im- 
pulsive yet progressive in business. They 
are up-to-date and therefore always in line 
for success. 


Some of the great men of history born in 
December are Carlisle, Milton, Beethoven, 
Disraeli, |lsaac Newton, Gladstone, Whittier 
and Kipling. 

If you are in the life insurance business but 
not now under contract may we suggest 
that you need the helpfulness of our man- 
agement which is capable of appreciating 
your ability and is in a position to make 
the most of it. 


ROYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, lowa 


A. C. TUCKER, Chairman of the Board J. J. SHAMBAUGH, Pres. 


B. M. KIRKE, V.-P. and Field Mgr. W. D. HALLER, Sec’y. 





Now Ready 1931-1932 Edition 
Casualty Insurance 


Laws, Taxes and Fees 
Revised to September 1, 1931 


This book furnishes a systematic compilation 
of the legal requirements in the various States 
and Territories as to casualty, surety and 
miscellaneous companies and agents. 

In one handy volume, it is a great conve- 
nience and time-saver for company managers, 
general and special agents and accountants, en- 
abling them to quickly and easily obtain the 
essential features of the laws of the various 
States without having to delve into the volumi- 
nous and often unindexed laws of the respective 
States. 

Many of the simpler statutes are briefed down 
to their lowest terms without sacrificing accu- 
racy. Others more involved are quoted in ex- 
tenso. This book, therefore, offers the advan- 
tage of both a digest and a reproduction of the 
statutes. 

Includes also a compilation of 
County and Municipal Taxes and Fees. 
Price $25 


THE SPECTATOR COMPANY 


Division of United Business Publishers, Inc. 


243 WEST 39th STREET, NEW YORK, N. Y. 
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TO AGENTS- 


We have many excel- 
lent openings for prop- 
erly qualified agents. 
We operate in 26 
States, and the District 
of Columbia and Porto 
Rico. 

If interested, write 

A. R. PERKINS, 


Agency Manager 


Greensboro, N. C. 
-OVER 340 MILLIONS IN FORCE 














FOURTH EDITION 


Thoroughly Revised, Improved and 
Greatly Enlarged 


Fire Insurance Inspection 


and Underwriting 
By Dominge and Lincoln 


Members of National Fire Protection Assn. 


Over 5500 different subjects treated 
Numerous illustrations 


1150 pages of timely information—knowledge which may 
make profit or prevent loss. A book which no fire under- 
writer can afford to be without. 


A Complete Text and Reference Book 
for All Insurance Men, comprising 


Processes and Materials Used in Manufacturing and Mer- 
cantile Establishments—Chemicals and Fire Hazards De- 
scribed—Causes and Lessons Learned in Prominent Fires— 
Effect of Fire, Smoke and Water on Contents—Dangerous 
Subjects Under Trade Names—Definitions of Insurance 
Words and Phrases—Descriptions of Various Forms of In- 
surance—Standard Policy Thoroughly Explained—Alphabeti- 
cally Arranged and Well Cross-indexed. 
PRICES: 
Per Copy (regular edition) $6.50 
Edition de luxe, real flexible leather, gilt edges, thumb 
indexed, $10 


THE SPECTATOR COMPANY 
Division of United Businesa Publishers, Inc. 
243 West 39th Street 


NEW YORK 


CHICAGO BOSTON NEW ORLEANS 
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Royal Phila. 
Offices Move 


New Quarters Facing 


To Contest Guest 


| 


Independence Square | 


Are Larger Now 


Monday, Nov. 30, found 


the Philadelphia branch of- | 


fices of the Royal-Liverpoo! 
Groups consolidated in new 
and enlarged quarters lo- 
cated at 436 Walnut Street 
on the southeast corner of 
Fifth and Walnut Streets, 
facing Independence Square. 

Participating in this 
moval are the Royal Insur- 
ance Company Limited, 
Queen Insurance Company 
of America, the Newark Fire 
Insurance Company, __ the 
American & Foreign Insur- 
ance Company, the Liverpool 
& London & Globe Insurance 
Company Limited, the Star 
Insurance Company of 
America, the Federal Union 
Insurance Company and the 
Anglo-American Underwrit- 
ers Agency. 

These in- 


new quarters, 


cluding the grade floor, mez- | 


zanine and second floors, will 
afford increased service fa- 
cilities in all departments 
of the companies. W. T. 
Mills, Jr., local manager 
of the Royal Group 
includes the Royal Insurance 
Company Limited, the Queen 
Insurance Company of 
America, the Newark Fire 
Insurance Company and the 
American & Foreign Insur- 
ance Company. H. W. Step- 
henson is local manager of 
the Liverpool Group of fire 
companies, consisting of the 
Liverpool & London & Globe 
Insurance Company Limited, 
the Star Insurance Company 
of America, the Federal 
Union Insurance Company 
the Anglo-American Under- 
writers Agency. 


is 


Montgomery Agent Doubles 
1930 Business 


Maxie D. Pepperman, gen- 
eral agent at Montgomery, 
Ala., for the Standard Acci- 
dent Insurance Company of 
Detroit and Globe and Rut- 
gers Fire Insurance Company 
of New York, has received 
telegrams from the com- 
panies, congratulating him on 
a 100 per cent increase in pre- 
miums for October, 1931, over 
the same period last year. 
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which | 


Law in Kentucky | 


| coast manager of the Insur- | 


Attorneys Believe 1930 Act 
Unconstitutional; Test 
Case in Process 


LOUISVILLE, Ky., Nov. 28. 


|—Arguments were heard by 


the Kentucky Court of Ap- 
peals last week regarding 
constitutionality of the act of 
the Kentucky Legislature, 
1930, holding that neither 


owner nor operator of a pri- | 


vate automobile is liable for 
injuries suffered by volun- 


| tary guests in an automobile. 


re- | 
was one 


the | 


The case before the court 
in which attorneys 
are seeking to have the act 
invalidated, and _ represents 
an appeal by Charles Ludwig 
from a decision of the Jef- 
ferson County Court, Louis- 


ville, holding that Thomas 
and Darwin Johnson were 
|not liable for injuries suf- 


fered by him while with the 
Johnsons in their motor car. 

William J. Goodwin, at- 
torney of Louisville, han- 
dling Ludwig’s appeal, held 
the act unconstitutional, in 
that it deprives heirs of the 
right to collect in event of 
the death of a guest while 
riding with a car owner. 
Ludwig was not killed in the 
accident. Goodwin held that 
in view of the fact that part 
of the act was clearly uncon- 
stitutional that part holding 
the owner not liable in case 
of injury was also uncon- 
stitutional. He pointed out 
that there is no “saving 
clause” as between death and 
accident. 


J. C. Johnston Dies 


James C. Johnston, former 


ment of the 1906 San Fran- 


cisco claims, died at his home | 


in Oakland, Dec. 1. He was 
79 years of age and has been 
inactive in business. since 
1918. 


Mills Coast Manager of 
Century Indemnity 


SAN FRANCISCO, CAL., Dec. 
1.—R. E. Fay, Pacific Coast 
manager of the Century In- 
demnity has resigned and H. 
IF. Mills, manager of the 
Aetna Fire to assume 
jurisdiction over the casualty 
running mate in addition to 


1S 


his present duties. 
Fay organized the agen- 
cies of the Century In-| 


|ance Company of North | 
America, who represented 
that company in the settle- 





Georgia Cuts 


Commissions 


State Grants Compensation 
Increase; Calls for 2.5 
Cost Reduction 


A condition of perhaps 


| far-reaching importance was 


| included 





demnity on the Pacific Coast. | 
| merly allotted to acquisition 


been active in all 
casualty insurance move- 
ments in the Far West. 
Prior to taking over the Cen- 
tury Indemnity he was as- 
sistant manager of the West- 
ern department of the Aetna 
Affiliated Companies. 


and has 


Wisconsin Depository 
Fund 


(Concluded from page 35 


they are indifferent to the 
present bill because of large 
recorded in the State 
recently. Large banks are 
urging the passage of the 
bill, and the smaller banks 


losses 


are likewise supporting it as | 
| bond 


a means of protest against 
the raising of depository 


PARALYZED BY DRINK 
COLLECTS ON POLICY 


FRANKFORT, Ky., Nov. 30. 

Injury to a person carry- 
ing an insurance policy, by 
drinking a mixture’ which 
unknown to the person, ccn- 
tained a substance causing 
paralysis, held by the 
Court of Appeals of Ken- 
tucky, an accident caused 
from external violent and 
accidental means within the 
mearing of an accident in- 
surance policy. The Court 
decided this case in the ap- 
peal of Reuben Woods 
against the Provident Life 
and Accident Insurance 
Company of Chattanooga, 
Tenn., the opinion of the 
court being written by Com- 
missioner Charles Creal. 


1S 


In this case an accident is 
defined as an event that 
takes place without one’s 
foresight or expectation; an 
undesigned, sudden, and un- 
expected event. An accident 


| ministered 


policy which provides for an | 
indemnity to the insured for | 


such time as he or she may 
be wholly and 
disabled resulting directly 
and exclusively of all other 
causes in bedily injury sus- 
tained through external, vio- 


lent and accidental means 
must be paid if caused by 
drinking a mixture which 


contains some harmful sub- 
stance if the insured did not 
know the mixture contained 
such substance. 


continuously | 


| counts. 


in the acceptance 
of the emergency increase in 
rates on workmen’s compen- 
sation insurance by Commis- 
sioner W. B. Harrison of 
Georgia, it was learned here 
yesterday. The condition 
that the increase of 10.8 per 
cent is granted, and _ the 
emergency loading factor of 
4.7 per cent permitted, pro- 
viding that 2.5 per cent of 
the loading factor is taken 
from the 17.5 per cent for- 


is 


and field supervision cost. 

The effect, is to reduce top 
commissions to 15 per cent 
and since the reduction was 
made a condition of the ac- 
ceptance of the proposed in- 
crease it is believed that the 
companies will have to re- 
duce the commissions. It 
was thought in some quar- 
ters that the order of the 
Georgia commissioner would 
be a powerful lever in the 
hands of stock companies 
seeking a graduated scale of 
commissions for compensa- 
tion in order to permit them 
to compete with the mutuals 
for the largest risks. 


rates here’ recently. 
The LaFollette Progressives 
have cooled to the proposal 
for the same reasons as the 
surety men. 

The fund would be ad- 
by the State 
treasurer under the direction 
of the Board of Deposits, 
and would be deposited or 
invested as are other public 


funds, according to a bill 
being prepared for’ the 
Senate. 


The proposed plan would 
include all State or county 
subdivisions. The Board of 
Deposits would consist of the 
commissioners of public 
lands and the Governor. It 
would periodically fix the 
rates of interest to be paid 
on active and inactive ac- 
All public deposits 


would be included in the 
fund which would be used 
solely for the reimburse- 


ment of losses by the failure 
of any public depository. 
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“HOW'S BUSINESS” for 



















































































—_ 
— 
As forecast by the 

scores of editors of BK 

, . ~ 
UNITED BUSINESS PUBLISHERS, Inc. s 

and associated publications. 
— 
HE rift in the clouds, which appeared about a month appreciable advance, and railroad purchases must apparently — 
ago, has been enlarging, and the present prospects are wait upon increases in revenue. Consequently, the steel 
for more favorable business weather ahead. The wide- industry reposes its December hopes largely in the optimism 
spread emphasis being put upon plus signs, in contrast to of the automotive manufacturers, who look for a step up in 
the magnification of less favorable indications in the recent December, and materially better prospects after the first 
. . . . . . — 
past, indicates decided improvement in general sentiment. of the year. EB 
if current advances in commodity and security markets are Commodity price rises, following wheat and including Et 
4 7 > oo € H 66 > © > 7 g . 4 2 2 
maintained we may he certain that, Our frozen assets and = cijyer, are of the utmost importance in our export trade. 
frozen feet will soon thaw out. They will solve many international financial, commercial and 

Recent political events have burdened the incoming Con- political problems, and will react most beneficially to this 
gress with considerations all its own. In addition, business country, particularly in the more advanced sections of Latin ax 
has been intimating rather clearly that it will not look with America which are closely tied to us commercially. 

; y diose schemes conomic planning. . . ok 25 
a on an) Rena a . Me Bo msc re December completes a year which we are inclined to — 
stata y wc 4 vd Ah itl eo on . — hasten out of with little reluctance. There is hope and 
, > “ +. y -ns . ° . . 4 
i ae, oe eee © tase ta — : promise of better things in 1932; but the consensus of = 

The merchandising lines are facing the holiday shopping pinion is that our advances, when made, will be in estab- 
season, and the prospects are that the bulk of the sales will jished lines with no great, new industry in immediate pros- M 
be made up of serviceable goods and gift merchandise in the pect to lend its stimulating aid. December becomes a month 
lower price ranges. in which to clear our decks, take true inventories, formulate 

It is rather late in the year for building to show any plans, and make a decisive step into the new year. 

— 

BUSINESS SALES STOCKS COLLECTIONS COMMENTS ir 

Passe : bout 14% Passenger cats slightly Estimated sales: P . 
£ agen Mr a but larger than November, About the same in both qaamer nme in eveninan 
ral ve wove er, TT, P 2a ar - ines aa : se E ars 4 
AUTOMOTIVE 15% behind December _ —_ ae ae 2s lines as in November, 80,000; for the year 
(Domestic 1a9n pha : oe “ cembert 1930. Trucks with some improvement (1931) 1.960.000. Truck 
Field) ys Trucks 17% less about the same as No- in both over December, “Oar a 215 shntoitg 
than November, and 25% vember, and lower than 1930 14,000 and 315,000 respec- 
less than December, 1930 December, 1930. tively. 9 
; Commodity price rises Lanne 
Anticipated increases Low stocks of cars and Increasing stability and are of utmost import- 
AUTOMOTIVE both in completed ve- automotive products re- improved prices are ance and should redound — 
(Export Field) hicles and replacement ported in most importing measurably bettering to our benefit in more 
parts. nations and territories. general outlook. advanced sections o 
Latin America. 
Increase over November :, Ny , N h: 1 esiiection: December business will 
DEPARTMENT of 35% to 40%. Decrease nerease over November NO CRANES I CONCCLION be much ahead of No- 
STORES from December, 1930, of of 10%. Decrease from from November or from vember, but not up to 16 
i5b% to 18%. December, 1930, of 15%. December, 1930. the record of more nor- 
mal years. 
ores. Sau Satisfactory for trade 
ICALS, MEDIC- aap any tale ae anes Manufactured Goods: Rel- : - . Winter months expected 
INAL AND ™ irked advertis d lines. atively small. Raw Ma- General conditions un- t be satisfactory in — 
TOILET PREP. Seasonal influences ex- terials: Most items in changed as of recent most items responsive to 
ARATIONS a " “2 . ao 4 better plentiful supply. months. the season. J. 
ae ant renera J 
(Export Field) : Li 
Increase of about 15% Improvement over No- , 
over Novembe ‘ with Increase of about 15% vember, but slower than Present orders for holi- Es 
about 20% reduction over November. but 15% December, 1930. Credit day goods indicate fair- 
HARDWARE from December, 1930 . , ce . aa. siti or causing little ly healthy Christmas de- 
. . below December, 193 ituation ausing itt cn) Pas 
(including price reduc- concern. mand is anticipated. 20 
tions) 
ae . - ” - — 
Better than Nove mber Collections slow. with Executives and _  pro- 
in all lines; equal in life, little improvement over ducers in all lines are = 
INSURANCE ind equal or better in November, or over De- looking forward to De- J 
fire and casualty over cember, 1930. cember with hope and 
December, 1930. confidence. 
as — — . ———A- At 
Decided increase over Increase over November, Same, or slightly better Many retailers counting 
JEWELRY November, and about and about the same as tha n November: and on Christmas trade to Le 
the same or slightly less December, 1930 about the Same as De- pull them out of finan- 
than December, 1930 cember, 1930. cial difficulties. 23 
Manufacturers of metal Machine tool industry Outlook for steel indus- : — 
MACHINERY products showing more finding encouragement in try and associated metal- : 
METAL interest in purchases of plans of many manufac- working industries is i —= 
PRODUCTS steel, tin, lead and zinc. turers to replace obsolete = enue most hopeful since last P E 
Steel industry antici- equipment as soon as re- Spring. Improvements Fe ‘ 
METALS pates quickening of bus- covery affords sufficient now will be fundamental ; 
iness after first of year confidence. rather than seasonal i 
Stocks about the same - 
Setter than Nove mber as November, and in Retail credits are now The business for the 
SHOES and possibly 5% ahead much_ better salable stabilized, with increased | Year as a whole shows 
of December, 1930. shape than in December, cash business noted. an improvement over Or 
1930 1930, of about 6%. ‘ 
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Hillsman Taylor’s Letter 
(Continued from page 18) 


justify turning over to their 
control all of these assets. 
“Mr. Felss is not an issue 
in this fight. The literature 
being sent out in his name 
goes from the Dorsey head- 
quarters at the Jefferson Ho- 
tel in St. Louis, while Mr. 
Felss is at his home in Cin- 
cinnati. Clearly the Dorsey 
interests controlling 29% per 
cent of the stock are the im- 
portant factor in and will 
dominate the activities of the 
so-called ‘Protective Commit- 
tee’ masquerading in the 
name of Mr. Felss with less 
than 5 per cent of the stock. 
“Mr. Felss was very anx- 
ious to get up a voting trust 
and signed an original trust 
agreement now on file here. 
He is seventy-seven years of 
age, and it is stated in the 


papers that he has been 
promised the office of Chair- 
man of the Board of this 
Company. 


“If this were an ordinary 
contest between stockholders 
for control, the officers, 
agents and employees would 
not take sides. They know 








Wilson Claims Settled 
Holiday Warning 


St. Louis, Mo., Dec. 1.— 
Federal Judge Charles 
Davis today allowed Mas- 
sey Wilson a partial fee 
of $30,000 for his three 
years’ work as coreceiver 
for the International Life 
Insurance Company. 
Joseph B. Thompson, 
State superintendent of 
insurance, is the other 
receiver. Judge Davis also 
signed compromise de- 
crees in settlement of two 
suits filed by Wilson as 
receiver for the Interna- 
tional Company, of St. 
Louis, holding concern for 
the life company, against 
Roy C. Toombs and two 
eastern banking concerns 
from which Toombs ob- 
tained loan while head of 
the insurance company. 














Actuarial 


that it is not. Their experi- 
ence in the life insurance 
world and their acquaintance 
with the people involved en- 
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Benefit and Pensien Funds 





T. J. MCCOMB 
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ables them to judge the mer- 
its of this issue. They own, 
collectively, over 50,000 
shares of stock. They have 
their life work and their life 
savings invested here. They 
have sought and obtained the 
services of these outstanding 
Voting Trustees without per- 
sonal compenastion. They 
are unitedly and enthusias- 
tically back of Mr. Nims. 
They, through me, are saying 
to you that the best interests 
of the Company will be 
served by your cooperating 
with Mr. Nims. They can 
only be successful in their 
fight to protect policyholders 
and all stockholders alike 
and save this institution if 
they have the cooperation of 
the other stockholders. 

“T am not an issue. I have 
put the issue squarely before 
you. The fight is between 
right and wrong. You have 
been furnished the Voting 
Trust plan and should join 
it promptly, if you have not 
already done so.” 


Chairman Nims Letter 


E. D. Nims, chairman of 
the board of directors of the 
Missouri State Life Insur- 
ance Company, in a new 
letter sent to the stockhold- 
ers of the company on Nov. 
28 again urging them to join 
in the seven-year voting 
trust plan, which Nims and 
his associates on the com- 
pany’s board of directors are 
supporting, states that those 
advocating the trust agree- 
ment are unwilling to allow 
the interests represented by 
the Keystone Holding Com- 

(Concluded on page 42) 
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Aetna, C.4S., Hart. (« | 3,000,000! 10 44.03) 57.69 9.16' 1.60) 39 | 41 | 94 | 39 Ins. Co. of N.A., Phila .|12,000,000) 10 46.12) 62.65) —1.18 2.50) 38 | 40}) 613) 35} 
Aetna Ins. (Fire), Hart 7,50€, 000) 10 34.12} 50.74 304) 2.00) 32/13 52 | 32 Kan. City Life, K. Cty. | 1,000,000)100 | 636.71|1804.12) 126.58) 16.00\650 |750 |1000|650 
Aetna Life, Hartford‘ 15,000,000) 10 25.97| 72.7 3.62) 1.20) 24 | 26 | 60 | 24 Knickerbocker In.,N.Y 1,000,000) 75 12.64) 113.38) —1.21) 1.50) 4 6 | 21 4 
Am. Eq., N.Y. (N 2,000,000) 5 10.04 16.47 7.18 | 632) 92] 22 6 Lincoln Nat'l Life 2,500,000| 10 | 24.00) 77.61 2.97) 2.50] 47 | 53 | 
Amer. Ins., Newark 6,687,480} 5 | 11.83) 16.49 99} 1.00} 124| 123) 19 | 12} Lloyds Cas., N.Y 2,000,000/ 10 | 13.15) 16.47) 1—4.98] 0.45) 23 a 8 | 2} 
Amer. Sur., N. Y 7,500,000) 25 $3.89) 53.25 8.09) 6.00) 204) 234) 90 | 20: Maryland Cas., Balt 5,000,000) 10 20.04) 32.40) *~6.97) 2.25) 8 | 12 3832} 7 
Auto Ins.. Hartford 5,000,000) 10 24. 0 31.24 3.86) 1.00) 18 | 20 | 34 | 17 Mass. Bd. & Ins., Bos 4,000,000) 25 53.86) 64.16) —6.03) 4.00) 423) 51 95 | 42} 
Bnkrs. & Ship's, N.Y 1,000,000} 25 69.37) 93.52 5.69) 6.00) 75 | 85 |120 | 75 Mer. & Man. Fire, Nwk.| 1,000,000) 5 | 12.03) 14.61) —5.74) 1.00) 43] 63/15 | 4) 
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Globe Ina . Phila 1,000,000) 5 12.00} 18.94 10.80} 1.20) 53) 83) 19 i rine 5,000,000) 25 86.06) 117.35) —12.84| 4.50) 119 | 85 
Great Amer. Ins., Inc 16,300,000) 10 20.00) 624. 7¢ 1.02) 1.60) 164) 174) 284) 16 St. Paul F.&4M..St. Paul! 4,000,000) 25 | 124.22) 156.89 9.96) 6.00)125 |135 1180 {120 
Hanover Fire, N. ¥ 1,000,000) 10 32.59 7.61 7.81) "'1.40) 183) 204) 493) 18} Stuvyesant Fire, N.Y 1,000,000) 25 37.59) 57.72) 18.36) 2.00) 24 | 29 | 55 | 24 
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Prices furnished by courtesy of the following Arthur Atkins, Charles Sincere & Co., Con- $5 par. ® Includes marine awards. ®° Includes $0 
ning & ( Lyon & Clokey & Co., Milliken & Pell mixed claims award. ' Paid $0.20 extra in Janu 
Common shares after consideration of par value preferred Includes $118,301 capita > $0.50 extra in 1930. ™ Includes $0.55 awards f 
tock tax meurred + Includes $184,738 capital stock tax paid ‘ Includes ( asualty Dept ferred dividends 6 Does not include assets of Gr 


® Includes spec ial reserves 5.000 7 


Before dividends 


What Power Suretyship 


(Concluded from page 11) 


ficial*must look to a surety company 


for support. 

Years of practical 
training in judgment, it seems, are the 
of 


experience and 


successful 


major requirements 
surety men. As one prominent under 
writer told me _ recently, “you may 


know all the theory of suretyship in 
its every detail, and still a 
tacular failure when it comes to writ 
ing surety bonds properly.” 
What surety company 
want surety agents everywhere to 
know is the simple instruction, “never 
write a bond that is beyond the powers 
outlined in your letter of instruction. 
It is sure to bring you grief. Send 
big bonds to the home office, and let 
home underwriter’s varied 
experience relieve you of cumbersome 
and detailed investigation.”” Yet home 
office men insist that an agency should 


be spec 


executives 


our office 


be given a free hand to exercise its 
own underwriting judgment and to 
write any bond it chooses within cer- 


Intimate knowledge of the 


tain limits. 


referred $100 par 


100,000 commot 


principal on the bond and the specific 


field in which it is to 


oftentimes superior to any theoretica! 
or principled system of underwriting, 


they say. 


In 1932 the power of suretyship will 
go on as it has in the past; doubtless 
it will be even more significant, for in 
the building of a new prosperity there 
to 


will be less inclination 


Mr. Nims’ Letter 
(Concluded from page 41) 
pany to have a dominant 
position in the company, not 
for personal reasons, but 
“because we were not in sym- 
pathy with their methods.” 

Nims denied that Hillsman 
Taylor, president of the com- 
pany, and himself were try- 
ing to control the company 
for personal gain, and he also 
revealed that Taylor at the 
annual meeting of the board 
of directors held in January, 
1931, had offered to resign as 
president if the board of di- 
rectors believed it was for 
the best interests of the com- 


be 


capital. 
is 


written, 


that acco 





10 Includes $40.05 
12 Paid $0.50 extra July, 1930 
1 After pre- 


05 mixed claims award 
ary, 1930. 
rom mixed claims commission 
eat American Investing Co. 





Men and corporations will be 


sure of their footsteps; they will pro- 
tect themselves against the moral evils 


mpany inflation, and out of 


these sane principles will grow an even 


has know 
be in the 
or 


gamble on farthest. 


pany for him to do so. Nims 
stated that the board had 
decided that Taylor should 
remain at least for the cur- 
rent year. 

In the new letter Nims for | 
the first time becomes the} 
aggressor in the fight by at- 
tacking the business methods 


lof Dorsey, pointing out that 


the insurance companies now 
controlling the Keystone | 
company are having trouble 
and have been refused a 
license to do business in some 
States and hearings § are| 
pending in other States. 

He also goes into the deal | 
whereby the Inter-Southern | 





| the 


greater era of business than the past 


n. As a surety agent you'll 
parade whether you know it 


not, and the best man will go the 


Life control was purchased 
by the Dorsey group and 
while admitting that this 
transaction may have been 


legal he pointed out that “at 
least some of the directors of 
your company do not believe 
in this method of pyramid- 
ing.” 

Nims again points out that 
principal object of the 
Voting Trust plan is to sta- 
bilize the control of the Mis- 
souri State Life and to re- 
move the company from the 
field of stock speculating and 
pyramiding that has proven 
detrimental to other life in- 
surance companies. 


THE SPECTATOR 
December 3, 1931 








